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LAWYER’S OPINION OF AN INSURANCE AGENT 








On the train, one evening, a lawyer introduced a business man to an agent of a prominent life insurance com- 
pany. Afterward, in speaking of the agent, the lawyer said: 


“It is a pity that there are not more insurance agents like that man. He is well informed as to his business, his 
own company and other companies; is able and willing to reply intelligently to inquiries made by his customers 
and prospects, and his statements can be relied upon absolutely, whether the facts are favorable to him or not.” 


EVERY AGENT SHOULD PREPARE HIMSELF 
so that he shall deserve an equally strong commendation. Knowledge is power. 


OUR EDUCATIONAL PUBLICATIONS ARE PREPARED TO MEET THE AGENTS’ NEEDS 


CHICAGO OFFICE 


Send 10 cents for Catalogue of Insurance Works, or state the class of information desired. 


THE SPECTATOR COMPANY 


Insurance Exchange PUBLISHERS NEW YORK 


. 135 William Street 
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AMICABLE ' 
This Man Must Be 





WACO, TEX. 











Life Insurance Co. 
Financed 





$1,000,000 Deposited with 








the State Treasurer of Texas 


Insurance in force De- 
cember 31st, 1916.... $16,130,362.00 
Gain during year 1916. 2,702,566.00 
Insurance written dur- 

1): ee 4,541,716.00 
Gain over 1915....... 2,387,732 .00 

Admitted Assets Decem- 
ber 31st, 1916........ 2,663,804 .74 
Gain during year 1916. 214,031.51 

Policyholders Reserves 
December 3ist, 1916. 905,626.48 
Gain during year 1916. 196,396.00 

Total Agency Balances 
December 31st, 1916. . 8,446.68 

Actual to Expected Mor- 

tality during 1916.... 29.6% 


It is believed that the Amicable Life 
has made a new record for a company 
: } less than seven years old in having in 
a5 ; force December 31st, 1916, $16,130,362 
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Picking Cotton near Abilene, Texas, in September, 1917 


=<—aaes | SCOTT & BEACKMER 


time having gained $107,340.30 in sur- FARM MORTGAGES 


plus, in addition to the total surplus Texas and Cklahoma 





Four Offices in Oklahoma Five Offices in Texas 
Home Office: HOBART, OKLAHOMA 
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THE PRINCIPLES OF 
SURETY UNDERWRITING 


Second Edition 
By LUTHER E. MACKALL, A.B., L.L.B. 


An Instructive Work for Surety Managers and Underwriters 


CHAPTER HEADINGS 


FIDELITY Bonps.—Public Official Bonds—Court Bonds 
(including executors, administrators, guardians, trustees, re- 
ceivers, assignees), Court Bonds (including all required to be 
filed in course of judicial proceedings)—Contract Bonds— 
Depository Bonds—Bonds of Indemnity on account of lost 
instruments—Bonds on Assignment of Accounts Receivable 
—Qualifying Bonds for Insurance Companies—Miscellaneous 
Credit Guarantees—Internal Revenue Bonds—Custom House 
Bonds—Indemnity Bonds in favor of a Surety Company. 


Price $3.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Selling Agents 135 William Street 
Insurance Exchange. NEW YORK 


Bound in Buckram 


ORGANIZED 1863 


FIREMAN’S FUND 


INSURANCE COMPANY 


SAN FRANCISCO, CAL. 


Eastern Department: 


No. 70 Kilby Street, Boston, Mass. 
A. K. SIMPSON, Manager 


Central Department: 


39 South La Salle Street, Chicago, III. 
JOHN MARSHALL JR., Manager 

















Michigan Commercial 
Insurance Company 


Lansing, Michigan 


ASSETS 
$862,447.34 


SURPLUS 

$156,321.92 
181,374.66 
200,120.21 
211,057.76 
212,242.99 


January 1, 1913 
January 1, 1914 920,961.16 
January 1, 1915 935,693.93 
January 1, 1916._. 1,020,369.41 
January 1, 1917.... 1,178,606.04 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 














The Acid Test for Strength, 
Liberality, Service and Low Cost 


places 
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IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


high on the list 








CAPABLE AGENTS WANTED 











INSURANCE IN FORCE $415,000,000.00 


BANKERS LIFE COMPANY, DES MOINES, IOWA 
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Liberal renewal contracts for good producers 
For full particulars write: 


Southland Life Insurance Co. 
DALLAS, TEXAS 
HARRY L. SEAY, President 


L. LINZMEYER, Vice=-Pres. and Actuary 
A. S. Doerr, Vice-President 
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Tue SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounts to nearly one million annually, aver- 
aging 17,500 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
laneous insurance, are recognized as authori- 
ties in their particular lines, and some have re- 
ceived the endorsements of the United States 
Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
wide circulation for the information of the 
public, constituting more valuable SERVICE 
to the insurance companies than that supplied 
by any other insurance journal. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
rice for the United States, Canada and Mexico is 
ae Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


Entered at the New York Post Office as Second-Class Matter. 


THE SPECTATOR COMPANY 
PUBLISHERS 
Arthur L. J. Smith, Pres. Robert W. Blake, Sec’y 
135 WILLIAM STREET, NEw York 
Telephone, John 231, John 282 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1917, by The Spectator Company, New York 
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ACQUISITION COST 


[* resolving to drop the matter of pro- 

posed legislation on the subject of ac- 
quisition cost in workmen’s compensation 
insurance at this time the National Con- 
vention of Insurance Commissioners has 
taken wise action. Under the conditions 
that are confronting the business it ap- 
pears that the less regulatory legislation 
that is enacted the better for the business 
and certainly for the public. Of all times 

the present is most unwise to atttempt to 
| put any curb upon the development of 
private enterprise of any kind.  Indi- 
| vidual initiative is essential in fostering 
the development of American business, 
and it is only fair that such initiative be 
| given a free hand. 

In the case of placing restrictive meas- 
ures upon business development by en- 
acting such laws as will tend to arrest its 
Progress, capital will be driven from the 
field and a chaotic condition such as that 
with which the railroad industry has been 
confronted during the past few years is 
likely to ensue. 

The insurance companies are strongly 
in favor of supervision of insurance, but 
they want that supervision to be construc- 
tive and for public good. Some of the 
company managers themselves have stated 
that the cost of placing compensation 
Msurance may be high now, but they are 
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sure that it will ultimately go down if the 
companies wish to continue writing this 
class of business, but they are not willing 
to concede that this is the time to legis- 
late on the issue. The Insurance Com- 
missioners recognize, too, that the natural 
laws of business will bring about a re- 
duction in the cost of acquiring business, 


for in their report on the subject they say: 


The competition of mutual companies in this 
field of insurance is growing in importance 
and strength, and also State funds which have 
been established for competitive purposes. As 
long as these forces are kept out of the con- 
trol of commission agents and brokers the 
reasonable conclusion seems to be that ordinary 
business results will follow their competition, 
and expense cost be reduced, or the business 
will be lost to those maintaining the high ex- 
pense ratio. 

The situation seems to be that the employer 
who is unwilling to pay $17.50 out of every 
$100 of premium for the agent’s service can 
undoubtedly escape the greater part of that 
payment for commission, where mutual com- 
pany and State funds’ service is available, by 
taking his insurance to the insurer whose pre- 
mium contains no such element of cost. Hence 
your committee concludes that the situation is 
not one where legislation is called for, at least 
until it has been demonstrated that the natural 
play of business forces has lost its usual 
effect. 





IFE insurance companies have de- 
nounced for many years the evil of 
twisting insurance policies as demoral- 
izing to the business as a whole and as 
causing great loss to the families of in- 
The practice has been frowned 
upon by the Insurance Commissioner of 
every State for many years, and steps 
have been taken to have statutes passed 
by State legislative bodies providing 
heavy penalties for agents who have been 
found guilty of this practice. It was with 
some concern that the Insurance Com- 
missioners learned of the publication in 
The Bayonet, a paper published for the 
soldiers at Camp Lee, Virginia, of an 
article urging soldiers to cancel some of 


sured. 


their outstanding insurance in regular life 
companies and substitute therefor the in- 
surance offered by the Government to 
the soldiers and sailors as a substitute for 
the old pension system. While it is true 
that the article made it clear that the 
soldier should not drop the insurance 
until he had consulted someone who 
could tell him where he would be able to 
surrender his life insurance in life in- 
surance companies to advantage, how- 
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Editorial 





ever, in the announcement made by the 
writer in The Bayonet it was not pointed 
out that the insurance of $10,000, which 
could be purchased for the price of $3000 
insurance in a regular life company, car- 
ried no cash surrender values and was 
insurance written for a term only. The 
insurance companies are selling term in- 
surance at practically the same rates as 
the Government is providing it for sol- 
diers. The officials of the Government 
War Risk Insurance Bureau state that 
they have not had anything to do with the 
circulation of this report, and contend 
that the idea must have emanated from 
someone who is in charge of soliciting 
the insurance. The insurance world will 
commend the action of the Insurance 
Commissioners in going on record as 
“earnestly recommending that no policy 
of life insurance be canceled by any sol- 
dier, sailor or other person in military 
service holding the same; but that on the 
other hand every effort be made to retain 
such policy. Such cancellations involve 
financial loss to the parties concerned.” 
This is sound logie. and good advice. 


PROBLEM of timely interest is that 
A of reinsurance and _ retrocession. 
The State laws on the matter of licenses 
for insurance companies are so at vari- 
ance that it is with difficulty that the com- 
panies of some States are able to secure 
adequate reinsurance accommodations 
with companies domiciled outside those 
States. The problem has reached a stage 
where it is even more tense in view of 
the deprivation of a large market for re- 
insurance treaties with the German and 
allied companies. This, however, is not 
altogether to be regretted, for there has 
been expressed considerable doubt as to 
the financial responsibility of many of the 
companies to which these institutions 
were ceding portions of their business. 
At best, a company heavily insured in one 
of these enterprises was taking the great 
chance of sending good American money 
to purchase protection in German marks 
of rather doubtful value. Since the In- 
surance Commissioners have begun to 
make an analysis of this matter it is to be 
hoped that there will be some distinction 
made between the purely reinsurance 
companies and the direct-writing organ- 
izations, in order that some of the con- 
troversies between the States as to 








Life Insurance 


reciprocity may be done away with. The 
principal difficulty at the present time 
seems to be with the laws calling for taxa- 
tion on premium income, as the taxes on 
reinsurance frequently, in effect, result 
in double and even triple taxation. It 
seems that if each State would accept the 
credentials of each company’s home 
State, with respect to its financial status, 
and exempt reinsurance from taxation, 
there would be a considerable relief from 
the present shortage of reinsurance. 





MONG the largest holders of rail- 
A road securities in the country are 
the insurance companies of all classes, 
representing millions upon millions of 
policyholders. Looking at the holdings 
reported in the annual statements of these 
companies in the mass, One is apt to lose 
sight of the fact that the individual 
policyholder virtually owns a share in 
the securities represented by the assets 
of the companies. Particularly is this 
true in the case of life insurance compa- 
nies, whose policyholders by their weekly, 
monthly, quarterly, semi-annual or annual 
payments contribute to a reserve for their 
protection, which must be invested at a 
satisfactory rate of interest. It was, 
therefore, proper that the Association of 
Life Insurance Presidents, at the annual 
meeting last week, should consider the 
problems which confront the railroads, 
and for which the latter have sought re- 
lief through the Interstate Commerce 
Commission. The resolutions passed call 
for the approval of a general rate in- 
crease; the suspension of the anti-trust 
act during the duration of the war; gov- 
ernment loans for capital purposes, and 
operation under supervision of properly 
constituted committees of railroads them- 
selves. These resolutions are in the in- 
terest of the policyholders, whose reserves 
must be protected at all hazards in ac- 
cordance with legislative enactment. 
Since they were passed the President has 
apparently come out for government con- 
trol of the railroads during the war, but 
that stand does not detract from the force 
of the resolutions, 





HILE there have been a number 
of changes in recent years in the 
matter of rates charged by fraternal so- 
cieties, it appears that there are still many 
organizations which have failed to give 
proper attention to this problem. As a 
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result of their neglect in placing them- 
selves on an adequate rate basis, the Na- 
tional Convention of Insurance Commis- 
sioners has decided to “take the bull by 
the horns” and give fair warning to the 
societies who are likely to be in an in- 
solvent condition within the next couple 
of years. It is the viewpoint of the In- 
surance Commissioners that these organ- 
izations are not entitled to solicit insur- 
ance as long as it is an established fact 
that their rates are not nearly sufficient 
to meet their outstanding policy obliga- 
tions. While the argument has been ad- 
vanced that the fraternal societies have 
not had a fair chance to show why they 
have not placed themselves on an ade- 
quate rate basis, it might be said, on the 
other hand, that the warnings repeatedly 
made in the agitation for the enactment 
of the Mobile and New York Conference 
bills have been sufficient official notice for 
any line of business to grasp the full 
intent of the supervising officials to pre- 
vent the continued befogging of the pub- 
lic by arguments of cheap insurance that 
have been disproved by the experience of 
more than forty years. The Insurance 
Commissioners do not mean to deny any 
one a fair trial, but they know only too 
well that action must be taken imme- 
diately if the interests of the members of 
It is 
in friendship for the societies and not in 
antagonism thereto that this step is taken. 


the societies are to be conserved. 





WEEK ago to-day, Halifax, N. S., 

was visited by one of the most ap- 
palling disasters which has occurred in 
the Western hemisphere. The blowing 
up of a ship loaded with 5000 tons of 
explosives caused the loss of from 2000 
to 4000 lives and the demolition of prac- 
tically all buildings in an area of two and 
one-half square miles in Halifax, and a 
considerable part of Dartmouth, across 
the harbor. As practically all of the 
property damage was caused by the ex- 
plosion, relatively small amounts of in- 
surance are involved, the largest net sum 
as yet reported for a single company be- 
ing $60,000. The Canadian standard 
policy does not contain the fallen build- 
ing clause, which would have helped to 
clarify the situation, but the statutory 
clause concerning explosions only holds 
the insurance companies responsible for 
fire losses caused by an explosion. Hali- 
fax has always been regarded as a rather 
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poor risk from the insurance standpoint, 
although the companies writing there 
have derived considerable profit from 
their business in that city in the past. 
The deep sympathy of all Americans 
with the sufferers at Halifax has been 
evidenced, in part, by numerous spon- 
taneous contributions of materials to 
meet the pressing needs of the moment. 


LIFE INSURANCE 


FORBES LINDSAY RESIGNS 


Director of Pacific Mutual’s Salesmanship 
School to Leave March | 


Forbes Lindsay, who has been superintendent 
of the school for salesmen for the Pacific Mu- 
tual Life of Los Angeles, has resigned his con- 
nection with that company, to take effect 
March 1, 1918. Mr. Lindsay has completed his 
work in founding the school for salesmen and 
has well established the agency training system 
of the company. In announcing the resignation, 
President George I. Cochran said that Mr. Lind- 
say had proved a valuable and efficient man, and 
it is with regret that the resignation is accepted. 

Mr. Lindsay is widely known to the insurance 
world because of his practical teachings of the 
fundamentals of life insurance salesmanship. 
He is the author of ‘‘Psychology of a Sale,” 
“Efficiency”’ and ‘‘Practical Pointers,’’ published 
by The Spectator Company, which have enjoyed 
wide popularity among the insurance agents of 
this country. His school for salesmanship at 
the Pacific Mutual Life has been highly com- 
mended throughout the insurance world. 

Mr. Lindsay has not yet announced any plans 
for the future. 








Career of George T. Wight 


George T. Wight, the newly-elected manager 
of the Association of Life Insurance Presidents, 
became connected with that organization about 
ten years ago as its assistant secretary. He 
held that position until the spring of 1911, when 
he was made secretary. 

Mr. Wight was born in Buffalo, N. Y., in 1877. 
His first business experience was in the daily 
newspaper field. After two years’ service in the 
editorial rooms of The Buffalo Commercial, and 
fourteen years with The Buffalo Express, he 
came to New York to accept a position with The 
Herald. He was legislative correspondent at 
Albany for The Buffalo Express from 1900 to 
1906, inclusive, and did similar work for The 
New York Herald in 1907. Early in 1908 he 
joined the official staff of the Association of 
Life Insurance Presidents. Mr. Wight’s home is 
in Montclair, N. J. 

Germania Life to Change Name 

The board of directors of the Germania Life 
of New York at a special meeting, held on De- 
cember 5, voted unanimously to apply for an 
order authorizing the company to change its 
name to the Guardian Life Insurance Company 
of America. 

The company’s officers and directors believe 
that the new name will remove any doubt as to 
the company’s nationality and will more closely 
express the principles of the founders of the 
company, who have made “Safety and Service” 
its motto since the year 1860. 
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PRESIDENTS MEET 


Eleventh Annual Meeting Acts on War 
Problems Brought Up in Convention 








GEORGE T. WIGHT MADE MANAGER 





Secretary Advanced for Good Work —Important 
Resolutions Adopted 

Life insurance executives went on record as 
in favor of an increase in railroad rates in order 
that the holders of railroad securities might be 
fully protected, and especially that the policy- 
holders of life insurance companies who hold a 
large quantity of railroad bonds. This action 
was taken at the eleventh annual meeting of 
the Association of Life Insurance Presidents at 
the Hotel Astor, New York, last Thursday and 
Friday. 

Besides approving the railroad rate increase 
the association went on record as endorsing 
the work done by the American Public Health 
Association and recommended that the members 
enroll in the health organization. Life compa- 
nies were urged to participate actively in the 
campaign of the Government to raise $2,000,000,- 
000 by the sale of thrift stamps during the next 
year. A resolution was also adopted urging the 
soldiers and sailors to take the life insurance 
being offered by the Federal Government, and 
the association pledged to make that insurance 
as great a success as possible. 

George T. Wight, wko has been secretary of 
the association for the last ten years, was 
elected manager. Mr. Wight fills the vacancy 
that arose through the retirement of Robert 
Lynn Cox from that capacity about a year ago. 
The committee on management, which has been 
in power for some time, will now be discon- 
tinued. The other officers were re-elected, as 
follows: J. J. Brinkerhoff, actuary, and Fred- 
eric G. Dunham, attorney. The office of general 
counsel was left vacant for the present, await- 
ing the selection of a satisfactory man for that 
place. 

The executive committee was re-elected as 
follows: Louis F. Butler, Travelers, Hartford; 
Jesse R. Clark, Union Central, Cincinnati; 
George I. Cochran, Pacific Mutual, Los Angeles; 
William A. Day, Equitable, New York; Forrest 
F. Dryden, Prudential, Newark; Haley Fiske, 
Metropolitan, New York; Alfred D. Foster, New 
England Mutual, Boston; George E. Ide, Home 
Life, New York; Charles A. Peabody, Mutual 
Life, New York. 

The resolution regarding the railroad rate in- 
crease was presented by President Day of the 
Equitable Life of New York and was as follows: 

Whereas recognizing that it is the duty of the 
members of this association, as the custodians 
of many hundreds of million of dollars of the 
policyholders’ funds invested in railway securi- 
ties, to take notice of the recent report of the 
Interstate Commerce Commission, therefore be 
it 

Resolved, first, the important first considera- 
tion to be borne in mind is that the condition 
precedent to any plan is for the Interstate Com- 
merce Commission to approve the pending ap- 
plication for advanced rates. 

Second, following this, we believe the better 
alternative is to suspend the anti-trust act and 
Section 5 of the Interstate Commerce Act ‘‘dur- 
ing the period of the war and until further ac- 
tion by the Congress.”’ 

Third, Government loans for capital purposes 
under appropriate safeguards. 

Fourth, operation under supervision of prop- 
erly constituted committee of railroads them- 
Selves, which committee should be given cen- 
tralized authority by Congress. And 

Resolved, that the chair appoint a committee 
of one of our members to present or transmit a 
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copy of this resolution to the President of the 
United States for his consideration. 


Among those present were: 


‘Etna Life, Hartford—J. L. English, vice- 
president; Frank Bushnell, agency secretary. 

American Central Life, Indianapolis, Ind.— 
Herbert M. Woollen, president; George E. Hume, 
treasurer; Carroll B, Carr, secretary. 

American Insurance Union, Columbus—John 
J. Lentz, president. 

Amicable Life, Waco—Artemas R. Roberts, 
president. 

Bankers 
president. 

Bankers Life, Lincoln—Wm. C. Wilson, presi- 
dent; C. Petrus Peterson, counsel. 

Berkshire Life, Pittsfielda—Wm. D. 
president. 

Boston Mutual Life, Boston—Herbert O. Ed- 
gerton, president. 

Canada Life, Toronto—Herbert C. Cox, presi- 
dent; E. M. Saunders, treasurer; C. R. Acres, 
secretary; T. G. McConkey, general superin- 
tendent. 

Capital Life, Denver—Thos. F. Daly, president. 

Central Life, Des Moines—George B. Peak, 
president. 

Central Life, Ottawa, 
president. 

Central States Life, St. Louis—F. P. Crunden, 
president; James A. McVoy, vice-president. 

Colonial Life, Jersey City—E. J. Heppen- 
heimer, president; Dunbar Johnston, secretary- 
treasurer; Geo. A. Huggins, actuary. 

Columbian National Life, Boston—Arthur E. 
Childs, president; William H. Brown, secretary; 
C. V. Farnes, director; George L. Dyer, general 
agent. 

Conservative Life, South Bend—A. S. Burkart, 
vice-president. 

Continental Life, Toronto—George B. Woods, 
president. 

Detroit Life, Detroit—M. E. O’Brien, president. 

Equitable Life, New York—W. A. Day, presi- 
dent; Henry L. Rosenfeld, fourth vice-presi- 
dent; A. R. Horr, treasurer; Wm. Alexander, 
secretary; Gerald R. Brown, comptroller; 
Franklin C. Wells, M. D., medical director; J. 
V. E. Westfall, assistant to the president; E. E. 
Rittenhouse, commissioner; A. R. Fullerton, 
superintendent Bureau of Statutory Require- 
ments; Wm. J. Graham, superintendent group 
insurance; W. E. Taylor, superintendent of 
agencies; Wm. C. Johnson, inspector of agencies, 
Boston; F. H. Davis, inspector of agencies, 
Chicago, Ill.; John A. Hartigan, Northwestern 
superintendent, St. Paul, Minn.; Chas. Jerome 
Edwards, manager, Brooklyn, N. Y.; C. W. Day, 
medical department. 

Federal Life, Chicago—Isaac Miller Hamilton, 
president; C.,A. Atkinson, vice-president. 

Fidelity Mutual, Philadelphia—Walter Le Mar 
Talbot, president; F. X. Quinn, vice-president: 
Samuel J. Speele, treasurer; Chas. G. Hodge, 
secretary; George H. Wilson, general attorney. 

Franklin Life, Springfield—George B. Stadden, 
president; Henry Abels, secretary. 

Germania Life, New York—Carl Heye, vice- 
president and secretary; R. C. Neuendoerffer, 
assistant secretary; T. Louis Hansen, superin- 
tendent of agencies. 

Girard Life, Philadelphia—Richard H. Wal- 
lace, vice-president and treasurer. 

Home Life, New York—George E. Ide, presi- 
dent; Wm. A. Marshall, vice-president; Henry 
Moir, actuary. 

Home Life of America, Philadelphia—John J. 
Gallagher, treasurer. 

International Life, St. Louis—Massey Wilson, 
president. 

Iowa Life, Waterloo—F. A. 
dent. 

Jefferson Standard Life, Greensboro—George 
A. Grimsley, president. 

Life Insurance Company of Virginia, Rich- 
mond—John G. Walker, president; John Sidney 
Davenport, Jr., actuary. 

Lincoln National Life, Ft. Wayne—Franklin 
B. Mead, secretary and actuary. 

Manhattan Life, New York—T. E. Lovejoy, 
president; John F. Roche, vice-president; A. A. 
Green, manager, Dallas, Tex. 

Maryland Life, Baltimore—Douglas H. Rose, 
president. 

Massachusetts Mutual Life, Springfield—A. T. 
Maclean, assistant actuary. 

Mercury Reinsurance—M. W. 
States manager. 

Metropolitan Life, New York—Haley Fiske, 


Life, Des Moines—George Kuhns, 


Wyman, 


Ill.—H. W. Johnson, 


Ferguson, presi- 


Torrey, United 
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vice-president; George B. Woodward, second 
vice-president; George G, Gaston, second vice- 
president; Frank O. Ayres, third vice-president; 

Robert Lynn Cox, third vice-president; Lee K. 
Frankel, third vice-president; James E. Kavan- 
augh, fourth vice-president; F. H. Ecker, treas- 
urer; James V. Barry, assistant secretary; 
Jerome Philp, secretary to Third Vice-President 
Cox; Robert E. Davie, assistant to fourth vice- 
president; James M. Craig, actuary; Raymond 
V. Carpenter, assistant actuary; James D. Craig, 
assistant actuary; Wm, J. Tully, general solici- 
tor; I. J. Cahen, manager; Luther B. Little, 
manager publication division; Frank L. Bashore, 
manager farm loan division. 

Midland Life, Kansas City, Mo.—Daniel Boone, 
Jr., vice-president and secretary. 

Midland Mutual Life, Columbus—George W. 
Steinman, secretary. 

Minnesota Mutual Life, St. Paul—E. W. Ran- 
dall, president. 

Montana Life, Helena—H. R. Cunningham, 
vice-president. 

Mutual Benefit Life, Newark—E. E. Rhodes, 
vice-president. 

Mutual Life of New York—Chas. A. Peabody, 
president; Granville M. White, second vice- 
president; Wm. A. Hutcheson, second vice- 
president; Wm. Frederick Dix, secretary; Wm. 
Evelyn Potter, M. D., medical director; Fred- 
erick L. Allen, general solicitor; Wendell M. 
Strong, associate actuary. 

National Fidelity Life, Sioux City—Ralph H. 
Rice, president. 

New England Mutual Life, Boston—Alfred D. 
Foster, president. 

New York Life—A. Homer Vipond, agent. 

North American Life, Toronto—L. Goldman, 
president. 

Northern Life, London, Ont.—T. H. Purdon, 
president. ‘ 

Northwestern Mutual, Milwaukee—Henry F. 
Tyrrell, librarian; Isaac Sternherger, special 
agent; Capt. Millard W. Mack, agent, also War 
Risk Bureau, Overseas, Cincinnati, Ohio. 

Pacific Mutual Life, Los Angeles—George I. 
Cochran, president; Wm. H. Davis, vice-presi- 
dent and counsel. 

Penn Mutual Life, Philadelphia—George K. 
Johnson, president; Wm. H. Kingsley, second 
vice-president; F. H. Garrigues, mathematician. 

Philadelphia Life, Philadelphia—Andrew J. 
Maloney, president. 

Pheenix Mutual Life, Hartford—John N. Hol- 
combe, president; A. A. Welch, vice-president 
and actuary. 

Policyholders Mutual Life, Toronto—W. S. 
Berrall, M. D., medical director; A. M. Feather- 
stone, managing director. 

Postal Life, New York—Wm. R. Malone, presi- 
dent. 

Provident Life and Trust, Philadelphia—Asa 
S. Wing, president; M. Albert Linton, vice- 
president. 

Prudential, Newark—Edward D. Duffield, vice- 
president; Alfred Hurrell, associate general 
solicitor. 

Reliance Life, Pittsburg—H. G. Scott, vice- 
president and secretary; Herbert E. Ward, 
supervisor, Philadelphia, Pa. 

Reserve Loan Life, Indiana—Chalmers Brown, 
president; Guilford A. Deitch, counsel; 

Security Mutual Life, Binghamton—D. S. 
Dickenson, president. 

Southland Life, Dallas—Harry L. Seay, presi- 
dent. 

Southern States Life, Atlanta—Hervey W. 
Laird, assistant to the president. 

State Life, Indianapolis—Chas. F. Coffin, vice- 
president and general counsel. 

Travelers, Hartford—John L. Way, vice-presi- 
dent; Wm. Brosmith, general counsel; Wm. J. 
Moran, counsel; S. R. McBurney, superinten- 
dent of agencies. 

Union Central Life, 
Williams, secretary. 

United Life and Accident—S. W. 
president. 

United States Life, New York—Richard E. 
Cochran, third vice-president. 

Volunteer State Life, Chattanooga—A. L. Key, 
vice-president and general manager; W. J. 
Arnette, second vice-president. 

Western and Southern Life, Cincinnati—Chas. 
F. Williams, vice-president and general counsel. 

Bankers Accident, Des Moines—F. L. Miner, 
president. 

North American Accident, Chicago—A. E. 
Forrest, vice-president and general manager. 


Cincinnati—George L. 


Jameson, 
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Artisans Order of Mutual Protection, Phila- 
delphia, Pa.—Allen P. Cox, secretary. 

Tribe of Ben Hur, Crawfordsville, Ind.—John 
C. Snyder, secretary; C. W. Ilff, actuary. 

Home Beneficial Association, Richmond, Va.— 
R. D. Watkins, president. 

Insurance Department Knights of Pythias, In- 
dianapolis, Ind.—Harry Wade, president. 

Modern Brotherhood of America, Des Moines, 
Ia.—T. B. Hanley, president; E. L. Balz, secre- 
tary; Albert Hass, director; Sam Sparrow, 
general attorney. 

Modern Woodmen of America, Kansas City, 
Mo.—John Sullivan. 

Mystic Toilers, Des Moines, Ia.—J. F. Taake, 
secretary. 

Maryland Assurance Corporation, Baltimore— 
John T. Stone. 

Continental Casualty, Chicago, Ill—H. G. B. 
Alexander, president. 

National Casualty, Detroit, Mich.—W. G. Cur- 
tis, president. 

National Union Assurance Society, Toledo, 
Ohio—George P. Kirby, general counsel. 

American Public Health Association, Toronto, 
Ont., Canada—Chas. J. Hastings, M. D., presi- 
dent. 

Morris Plan Insurance Society, New York 
City—Claude E. Scattergood, actuary. 

Association of Life Insurance Presidents, New 
York City—J. J. Brinkerhoff, actuary. 

W. Edward Magruder, M. D., president and 
medical director, National Investigation Bu- 
reau, Inc., Baltimore, Md. 

Dr. R. H. Gerard, president, National Fra- 
ternal Congress, Crawfordsville, Ind. 

David Parks Fackler, consulting actuary, 
New York. 

Lawrence Priddy, president, National Asso- 
ciation of Life Underwriters. 

S. Davies Warfield, president, National Asso- 
ciation of Owners of Railroad Securities, Balti- 
more, Md. 

A. J. County, vice-president; in charge of 
accounting, Pennsylvania Railroad Company, 
Philadelphia, Pa. 

Cc. B. Merriam, treasurer, Merriam Mortgage 
Company, Topeka, Kan. 

George S. Galloway, resident manager, The 
Hooper Holmes Bureau, Chicago, IIl. 

Herbert Quick, member, Federal Farm Loan 
Board, Washington, D. C. 

E. J. Hyde, manager, Retail Credit Company, 
New York City. 

H. L. Allen, Retail Credit Company, 171 Madi- 
son avenue, New York City. 

Andrew F. Gates, attorney, Bureau of Pub- 
licity, Hartford, Conn. 

Frank A. Vanderlip, president; chairman, 
U. S. Government’s War Savings Committee, 
Washington, D. C. 

Joseph H. Woodward, actuary, New York 
State Industrial Commission, New York City. 

Jesse S. Phillips, Superintendent of Insurance, 
New York City. 

Charles Hughes, auditor, New York Insurance 
Department, New York City. 

Miles M. Dawson, consulting actuary, New 
York City. 

H. E. Ryan, associate actuary, New York In- 
surance Department, New York City. 

Charles G. Smith, assistant actuary, State In- 
surance Department, New York City. 

Nelson B. Hadley, chief examiner, New York 
Insurance Department, New York City. 

John E. Diefendorf, chief examiner, New York 
Insurance Department, New York City. 

Emory H. English, Commissioner of Insur- 
ance, State of Iowa, Des Moines, Ia. 

F. I. McGraw, actuary, Insurance Department 
of Iowa, Des Moines, Ia. 

Thos. R. Wilson, Commissioner of Insurance 
and Banking, Dover, Del. 

Frank H. Ellsworth, Insurance Commissioner, 
Lansing, Mich. 

J. R. Young, Insurance Commissioner, Raleigh, 
N. C. 

F. H. McMaster, 
Columbia, S. C. 

J. W. Crooks, ex-examiner, Ohio Insurance 
Department, Columbus, Ohio. 

John MacVicar, Mayor, Des Moines, Ia. 

Frederick H. Calkins, attorney-at-law, Phila- 
delphia, Pa. 

William M. Bullitt, attorney, Louisville, Ky. 

George Clarke Cox, insurance adviser, New 
York City. 

John H. Quayle, M. D., Cleveland Ohio. 

D. A. Scott, Scott & Blackmer, Hobart, Okla. 

A. I. Vorys, Columbus, Ohio. 


Insurance Commissioner, 
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General Trend of Business Sketched by Promi- 
_nant Men—Summary of Addresses 

Discussion of after the war problems of life 
insurance was the principal theme of the 
eleventh annual meeting of the Association of 
Lite Insurance Presidents at the Hotel Astor, 
New York, last Thursday and Friday. Arthur 
ki. Childs, president of the Columbian National 
Life of Boston, was introduced by Robert Lynn 
Cox as chairman of the meeting. Mr. Childs 
opened the session on Thursday morning with 
a brief outline of some of the problems with 
which the business of life insurance is now con- 
fronted. 


SOME NATIONAL PROBLEMS 


Arthur E. Childs, president of the Columbian 
National Life of Boston, discussed briefly ‘‘Some 
National Problems—Now and After the War.” 
He pointed out the value of co-operation as a 
means of securing progress in commerce and in- 
dustry. He said, in part: 


Industrial, commercial and financial co-operation in 
the past, where it has existed, has been Jtargely un- 
conscious, and in the future it should be made con- 
scious co-operation to reach its greatest ethiciency. We 
are now acquiring the habit of acting together against 
a common enemy at war with us. Later we shall 
have to learn to act together in co-operation against 
the whole world if necessary in our industrial and 
nnancial armies and institutions. In Germany already 
co-operation has been developed to a marked degree, 
an example of which is the common buyer or buying 
agency and the common selling agency of each in- 
dustry requiring protection against competition either 
at home or abroad. Further, combination in that 
country in buying and selling is legalized and en- 
couraged by the central government, and in many 
cases it is compulsory and is forced upon special in- 
dustries by the government for the good of the coun- 
try. ‘To preserve our position in the world, will we 
not also have to adopt such or similar methods of co- 
operation, and if we do will we not be able to enlarge 
and improve upon them? 

By wise and intelligent co-operation between indus- 
trial forces and the Government, between financial in- 
stitutions, great and_ small, and, in fact, between 
whatsoever group and the "Government, lies, in my 
judgment, the welding together of the forces of the 
nation tor the great good of the country and the 
crushing of those enemy forces at work among us to 
prevent the reaching of that desirable end; enemy 
torces silently at work, but not the less etfective, in 
endeavoring to destroy the ideals and aims of those 
wno have the common good at heart. 


WAR AND LIFE INSURANCE 


William A. Hutcheson, vice-president and ac- 
tuary of the Mutual Life of New York, delivered 
an address on ‘Life Insurance and the War.”’ 
He touched upon the work of the agents and 
companies in the Liberty Loan campaign and 
also alluded to the work that had been done by 
the company managers in aiding the Government 
in its insurance scheme for soldiers and sailors. 
He said, in part: 


Let us now consider the amount of insurance in 
force under policies on lives which may enter military 
or naval service. We should divide these policies into 
two classes, (1) those on which the company cannot 
charge any extra premium for war service, and (2) 
those on which an extra can be charged. Meantime 
we shall pass over the second group because the war 
extra premiums payable on these policies must be con- 
sidered sufficient to cover the extra mortality under 
them. As to the first group—those under which the 
companies have to pay any death claims due to war 
service without receiving any consideration therefor— 
I have estimated the maximum amount insured on the 
lives of men of military age in this country by com- 
paring the aggregate amount insured at conscription 
ages, 21 to 30, with the total amount insured in my 
own company, and by using this ratio to the amounts 
insured in all companies. This, of course, is a very 
rough method, but, as I am not aiming at exactness, it 
is sufficient for my purpose. Many at these ages will 
be unfit for service, but, on the other hand, many 
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ot other ages will enter military or naval service be- 
tore we are through witn this war. ‘aking the 
ngures of my own company—and they are doubtless 
typical of the older, but not ot the younger, com- 
panies—we had about $1,3/0,000,000 of insurance on 
the lives of males in the United States in force on 
wecember 31, 1916; 1. e., shortly prior to the date ot 
our entry into the war; ot this amount about $17z,- 
v0v,0UU (or about 1z24%2 per cent of the total sum in- 
sured) was on the lives of maies of conscript ages— 
z1 .o 30. This is the maximum amount we could have 
at risk if all males of conscript ages were in the ser- 
vice. It is impossible to state what proportion of the 
huiders ot these policies will see service either at 
home or abroad, but in any case practically all ot this 
Vast amount of insurance is tree from all restrictions 
as to, or payment ot extra premium for, military or 
Naval service either at nome or abroad. ‘Coming now 
to policies under which an extra premium is required 
tor such service, in the year 1916 we issued about 
>103,V0U,0U0U ot new insurance, and over $44,000,UUUu 
(nearly z7 per cent thereot) was on lives aged between 
%1 ana 30. This latter percentage (27 per cent) prob- 
ably indicates more or less the percentage ot insurance 
now issued by ail companies at conscript ages, and it 
turther indicates very roughly, in the case ot newly 
formed companies, the percentage of the total insur- 
auce in torce which 1s on the lives of men subject to 
luulitary or naval service. 

«\t the end ot the year 1916 there was $16,800,000,000 
insurance in torce in companies doing ordinary busi- 
ness and reporting to the New York Lnsurance Depart- 
ment. Some ot the business so reported is on the 
lives of females, and still other insurance so reported 
is on the lives of foreign residents. Taking these 
tacts into account and assuming that only 10 per cent 
thereot was on male lives in the United States be- 
tween ages 21 and 380, we see that no less than $1,- 
680,0U0,000 ordinary insurance was on male lives sub- 
ject to ‘military or naval service, and practically all of 
it was absolutely free from all restrictions as to such 


service. 
FINANCING THE FARMER 


“Requirements of American Agriculture After 
the War’? was the subject of an address by 
Herbert Quick, a member of the Federal Farm 
Loan Board at Washington, D. C. Mr. Quick 
commented upon the need of the farmers for 
adequate financial support in order to properly 
develop America’s agricultural products. He 
said that the Farm Loan Bureau recognized 
that the farmer needed a different system of 
financing from that which has been built up for 
the merchant, manufacturer and city resident 
generally. He said, in part: 


A careful survey of the farm loan field made in 
1916 discloses the fact that life insurance companies 
have been constantly extending their operations in 
this field, have been entering new territory and have 
had an excellent eftect in somewhat reducing interest 
rates and augmenting the supply of available funds for 
tarmers. ‘This, to my mind, is matter for congratula- 
tiun. Where the farm loan business is done con- 
servatively it is perhaps the safest of: all investment 
heids. in entering this field the insurance companies 
have been true to the interests of their policyholders. 
1 am of the opinion that more and more money of the 
life insurance companies ought to be loaned to the 
farmers in the interests of the companies themselves, 
of their policyholders and of the nation, 

The requirements of American agriculture after the 
war would seem to call upon the management of the 
lite insurance companies to study our system and to 
cousider the extent to which these securities may be 
used tor placing your funds at the service of the 
farmer. In making such a study you should, and will, 
ask yourselves whether or not our system is a good 
thing for American agriculture. Does it make for 
better farming? Is its face set in the right direction? 
Will it build up a better rural life? Will it so in- 
crease our supplies of food, shelter and clothing as to 
put our urban populations in an improved position for 
our competition with the world in manufacturing, 
transportation and finance? ‘Can it be developed into 
a force for the preservation of the soil? Is it under 
sate, sound, conservative management? Are its securi- 
ties goud ? 

Such being the case, may we not bespeak your 
friendship and co-operation in a mighty task, the 
duties of which we shall study together and together 
develop, and perhaps master? Our first and our most 
neglected duty is to know the relations of man to the 
planet on which he lives. 


AMERICAN LIFE CONVENTION GREETINGS 


Harry L. Seay, president of the American 
Life Convention, was called upon at the con- 
clusion of Mr. Quick’s paper, and he made 4 
few remarks urging co-operation between the 
companies as a measure of protection. He said, 
in part: 

It occurs to me, my friends, that the insurance 


people are wasting a_ splendid opportunity. ey 
should show to the world the various functions of 4 
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life insurance company; they should show the mag- 
nincent purposes, their resources, thcir asseis are 
serving; they should show to the wor.d that we are 
offering to the small investor an investment in the 
shape of an endowment policy; that we are offering to 
the firm or corporation protection in case that deatn 
should remove a member or partner whose loss would 
be felt financially in that institution, and there are 
a hundred others that I could mention. But another 
thing we should show is what was spoken about by 
Mr. Quick, and that is that the life insurance com- 
panies have performed a wonderful economic service 
tor the development of this country. ‘ihey have col- 
lected small premiums from many people and have re- 
loaned them, put them in circulation in the form of 
capital for further investment. Vo you know that 
within the last fifty years life insurance companies of 
the United States have amassed assets and now hold 
them, amounting to about five billions of dollars; that 
during the same period they have paid to beneficiaries 
and paid to the insured in the forms of benefits, etc., 
dividends, seven billions of dollars more, making a 
total saving to this country of twelve billions of 
doilars through the direct influence of life insurance? 
In addition to that, they have paid the salaries of 
ofhcers and employees, a sum which would run pos- 
sibly as high as the figures just mentioned. If for no 
other reason, we should get together in order that the 
public might know the truth about these assets and 
the wonderful purposes they are serving. 


FRANK A. VANDERLIP’S ADDRESS 


Frank A. Vanderlip, chairman of the United 
States Government’s war savings committee, 
speaking on behalf of the Government; made 
answer to all those critics of the Government’s 
financial policy who would have the war financed 
by issuance of paper money rather than by loans, 
and to those critics of Congress who charge that 
the war appropriations of $1,000,000,000 a month 
by the last session were extravagant. He also 
said that cost what billions it may, the war will 
bring recompense in full to the nation through 
teaching lessons of thrift it needed to learn, 
and through unifying the country. 

Mr. Vanderlip also decried the plea of ‘‘busi- 
ness as usual,’’ and said that the people of the 
country had to learn an economy of which they 
were far from realizing. He declared that to 
finance the war by the issuance of paper money, 
to ‘finance the war by the printing press,’’ would 
bring financial disaster. As for the allegation 
that too much had been appropriated, he replied 
that too much had not been appropriated, but 
the money had not been all expended because in- 
dustrial America had not undertaken its war du- 
ties as fully as it should, and, therefore, it was 
possible to expend only one-half of the billion 
dollars a month provided. 

He began his address at the afternoon session 
by saying that the nation owed to the life in- 
surance companies a lasting debt because they 
had done so much to teach thrift and saving to 
the people of the country. He quoted the Presi- 
dent as saying that one of the beneficial effects 
of the war upon America would be the teaching 
of thrift. Then turning to the problems with 
which he is aiding the Government to deal, Mr. 
Vanderlip said: 


The size of the task that we are engaged in is meas- 
ured in most of our minds by dollars. We have seen 
Congress appropriate $19,000,000,000. We have seen 
the Treasury successfully offer to the public billions 
of dollars of new securities; but the real problem is 
not dollars. The real problem is things—manufac- 
tured things. That is what we have got to have to 
support the army—$19,000,000,000 worth of things out 
of our workshops. This is a war of workshops to an 
extent never known in any struggle before, a war of 
equipment—equipment in the air, equipment on the 
sea, equipment in every sort of mechanical and chemi- 
cal device for destruction. And the measure of our 
Strength, the measure of the force of the blow we are 
going to be able to strike, will be measured by the 
amount the workshops can produce for the purposes 
of the Government. 


WAR INSURANCE AND TAXATION 
George E. Ide, president of the Home Life of 
New York, in an address on “Governmental War 
Insurance and Taxation,’ in which he said, in 
part: 


The question of taxation, as affecting life insurance 
companies, is one which has in the past been a source 
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of great vexation to insurance managers. The great 
proportion ot taxes paid, up to the present time, has 
veen the result ot legislation imposed by the various 
States. This taxation was, in the main, for the pur- 
pose of meeting State expenses ot a general character, 
as very little of the amount coliectea was needed tor 
the administration of the various insurance depart- 
ments in the various States. ‘lhe tax was an easy one 
tor the States to levy and collect, and was, and is, 
very attractive to the States imposing the tax. 

‘Lhe present war insurance tax is an entirely dif- 
ferent matter. The idea of levying a national tax 
tor war purposes from the life insurance companies 
is sensible, practical, and the tax is easy of collection, 
but the fundamental principle must be kept clearly in 
mind that this is a contribution from the individuals 
composing corporations and not a governmental levy 
upon some intangible body, loosely described as a 
“corporation.” 

Had the companies ten years ago started in by 
unanimous consent to educate their policyholders as 
to the application of taxes, State taxation by which 
each Commonwealth has been trying to force these 
corporations to pay its local bills would by this time 
have been better understood and corrective measures 
would have doubtless been instituted. If the policy- 
holders had been taught that ruthless attacks on rail- 
roads, on real estate, on all vested interests, were 
really attacks on the private property rights of every 
individual policyholder, then the millions of policy- 
holders of this country—most of whom are voters— 
would have been by this time in a position to present 
an impregnable barrier against unfair legislative 
attack and confiscation. In other words, each policy- 
holder would have been taught to realize that it was 
his duty to oppose every legislative act which was un- 
fair to his vested interests, and these attacks could 
not have been successful, based as they were in many 
instances simply on the popular prejudice against cor- 
porations. * * * 


MUNICIPAL FINANCING 


The value of municipal bonds as an invest- 
ment for life insurance companies was pointed 
out by John MacVicar, manager of Des Moines, 
in his address entitled ‘‘Financing of Municipal 
Development Arrested by the War.”’ The speak- 
er said that the general move for economy along 
all lines of endeavor brought about by the war 
had, to some extent, caused a material cur- 
tailment of the development of public works in 
our cities. Mr. MacVicar touched upon the im- 
provement in the administration of municipali- 
ties during recent years. Regarding the bonds 
of municipalities, Mr. MacVicar said, in part: 


Without doubt there will inevitably be an increase 
in the demand for funds by American municipalities 
to enable them to resume the construction of inter- 
rupted and postponed public works. Borrowing by the 
Federal government will by that time have ceased, but 
the necessities of agriculture, commerce and transpor- 
tation will compete, and all of these are of fundamen- 
tal importance to us individually, communally and 
nationally. All of these demands will be met in their 
due proportion from the thrift of our people; and life 
insurance is recognized as one of the greatest of all 
modern agencies of thrift. Cities have a peculiar 
claim upon life insurance funds, for in our cities 
dwell a very large proportion of the policyholders. A 
wholesome and prosperous city inspires thrift and an 
efficient health department lowers the death rate. 


PUBLIC HEALTH CONSERVATION 


Dr. Charles Hastings, president of the Ameri- 
can Public Health Association of Toronto, 
brought a message from that association to the 
life insurance organization. He pointed out that 
one of the most important problems confronting 
the Nation to-day is the vitality of its popula- 
tion. The prevention of disease is an important 
matter for life insurance companies, and Dr. 
Hastings asked that the Association of Life In- 
surance Presidents co-operate with the Amer- 
ican Public Health Association, to the end that 
there might be a furtherance of the efforts now 
under way to health conservation and disease 
prevention. Dr. Hastings referred to many sta- 
tistics showing the prevalence of disease among 
the American people, 


AGENCY PROBLEMS 


“Agency and Allied Problems After the War“ 
was the title of an address by Henry L. Rosen- 
feld, fourth vice-president of the Equitable Life 
of New York. He touched upon some of the 
general economic and social problems that will 
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confront America after the war, such as labor 
conditions, unemployment, and the financing of 
reconstruction both here and abroad. He said, 
in part: 


Let us see what has been the result of over three 
years of warfare of the first magnitude upon life in- 
surance companies of the principal countries of Europe. 
The problems which have been develepod are: 

1. Heavy death claims due to the war, with its 
toll in human life both among military and civilian 
population. 

2. Depreciation in investments due to the necessi- 
ties for readjustment ot values with respect to the 
highest interest rate engendered by the war, and the 
instability of prices generaliy on the stock exchanges 
of the world. 

38. Change in the character of the companies’ assets 
due to the largely increased percentage ot investments 
in governmental securities. 

4. Increase of taxation and other expenses on ac- 
count of the vast expenditure by the nations and the 
constantly increasing rise in the cost of living. 

5. Dithiculties ot administration due to the with- 
drawal of men from civilian lite to the needs of mili- 
tary lite, with conseyucnt disorganization and the 
necessity for readjustment of available labor. 

Agents of life insurance are apostles of economy. 
War’s wastage enforces economy. May we not hope 
that after the war there will ensue in the United 
States, the spendthrift of the nations, habits of 
economy and thrift which will prevent a recurrence of 
the wastage of peace so long a prevalent characteristre 
of our people? 

In this country the opportunity lies ahead of the 
life insurance companies to meet these national needs. 
Extraordinary problems call for extraordinary per- 
formances. OUld land marks are fast disappearing. The 
whole life of the nation has undergone radical change 
during the current year. Life insurance must not be 
satished to emerge from this great world war with 
merely the satisfaction of having performed its obvious 
and perfunctory duties. New opportunities must be 
sought to support the nation and the Government in 
this time of peril. lf it should require the invasion, or 
the creation, of a field of patriotic educational work 
there the lite insurance companies should be found. 
The power and influence of great field forces through- 
out the country should be used to sustain the Govern- 
ment in every conceivable way. If life insurance gives 
proper account of its stewardship with respect to pub- 
lic needs there need be no fear that the National 
Government will encroach upon the field of life in- 
surance. If life insurance shows exceptional co-opera- 
tion with the Government in meeting the many com- 
plex and after-the-war problems it will be freely and 
generously accorded recognition as public service. 
With large financial resources touching every artery 
of American life, with bodies of membership number- 
ing millions, reaching into countless homes, with 
executives and field representatives of the highest 
character and efficiency, American life insurance is 
admirably adapted to meet every present and after-war 
requirement. 


RAILROAD PROBLEMS 


Samuel Rea, president of the Pennsylvania 
Railroad Company, sent a message to the as- 
sociation, which was read by A. J. County, vice- 
president of the railroad company, in which he 
reviewed the railroad problems, saying, in part: 


Let me say most emphatically that neither American 
agriculture nor industry can possibly progress beyond 
the capacity of the transportation facilities of the 
nation to handle their raw materials and their 
products. When you stop railroad expansion, in a 
country of such distances, population, industrial and 
agricultural activities as ours, you automatically set a 
dead limit to the expansion of commerce and produc- 
tion. 

As one of the chief of the underlying causes which 
have been sapping our resources of transportation, I 
would name the continued failure to provide an ade- 
quately remunerative basis of rates. The direct effect 
of this error has been to make it difficult to raise and 
sustain sufficient capital for the improvements and ex- 
tensions which are sorely needed. In the mania for 
restricting the charges for transportation the financial 
possibility of permanently maintaining quality of ser- 
vice seems to have been overlooked. Aside from 
military considerations, we in the railroad industry 
know from personal observation that what the public 
and industries need is service rather than the saving 
of a fraction of a mill per ton mile. We know that 
there are many shippers in this country to-day who 
would gladly pay more than the established rates to 
have their commodities moved promptly and regularly. 


* The operating results and the net returns of the rail- 


roads for many years show there has been a constant 
rise in the expenses and taxes and a decreasing return 
on the investment in road and equipment. : 

I do not want to convey the impression that the rail- 
road situation is hopeless or that the credit of the 
roads is entirely crippled. Such is not the case. Their 
credit can be sustained and their usefulness increased 
through the adoption by the regulating authorities of a 
responsible and unified policy of fair treatment in the 
matter of freight rates. The Government is allowing 
reasonable prices and profits to industry; why not to 
the railroads? 

Such a policy, and not the loan of Government 
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credit, would, under normal conditions, be a perma- 
nent solution for the problem of railroad credit. I 
do not wish to be understood as saying that a Gov- 
ernment loan might not be a desirable expedient if, 
under war conditions, the entire capital market is to 
be absorbed by the Government. But is should be re- 
garded as an expedient only, justifiable, if at all, as 
an emergency measure. 


S. DAVIES WARFIELD’S PROPOSAL 


An excess profit tax to be levied on the earn- 
ings of the railroads after their freight rates 
have been adjusted so as to enable all of them 
to earn a fair return was suggested in an 
address by S. Davies Warfield of Baltimore. Mr. 
Warfield, who is president of the National As- 
sociation of Owners of Railroad Securities, and 
chairman of the board of directors of the Sea- 
board Air Line Railway Company, was speak- 
ing from the standpoint of the investor. 

The fund derived from this proposed excess 
profit tax, Mr. Warfield said, would go either to 
the Government or into a fund to purchase 
equipment to be leased to the railroads, the 
Government to loan this company sufficient 
money to purchase equipment necessary to sup- 
ply the requirements of all the railroads. 

This plan, Mr. Warfield pointed out, would 
“break the deadlock’’ which had resulted from 
the refusal of the Interstate Commerce Com- 
mission to permit a general raise in rates. 

Government loans to the railroads now seem 
necessary to tide them over present difficulties, 
Mr. Warfield said, and a means of doing so was 
suggested in the organization of the equipment 
company which will be outlined. 


MORTALITY FROM AUTOMOBILES 


Stating that the death rate from automobile 
accidents has increased more than three hun- 
dred per cent in the last six years, Third Vice- 
President Leo K. Frankel, of the Metropolitan 
Life of New York, said that the situation pre- 
sents a problem of the first magnitude. He said 
that the recklessness of pedestrians demanded 
traffic regulations for them as well as for auto- 
mobiles. 

Original statistics covering the automobile 
hazard among ten million insured lives for the 
last six years were presented by Dr. Frankel, 
who said that an analysis of them showed that 
the problem was largely a city one. 

Dr. Frankel said, in part: 


The increasing importance of the automobile as an 
instrument of injury and death is daily being viewed 
with greater alarm by life insurance companies, police 
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officials, civil authorities and public health admints- 
trators. Vital statisticians are observing that while 
the mortality from communicable diseases has re- 
sponded more and more each year to the measures in- 
stituted by health authorities for their control, in- 
juries and fatalities resulting from the growing use of 
automobiles are steadily climbing. Where formerly 
diseases like typhoid fever, scarlet fever and others 
played an important role in mortality tabulations, fa- 
talities due to the automobile are to-day as numerous 
as some of the serious infections. 


DEATH RATE PER 100,000 


What this increasing incidence of automobile fatali- 
ties means to life insurance companies is indicated by 
the industrial experience of a large insurance company 
whuse statistics show that in an exposure of more than 
ten million lives annually the death rate from auto- 
mobile accidents has more than trebled since 1911. In 
that year the death rate from this cause was 2.3 per 
hundred thousand; in 1916 it had increased to 7.4 per 
hundred thousand. 

During this six-year period the rate for each year 
was remarkably higher than the rate for the preceding 
year. The rate for 1916 showed an increase of more 
than thirty-seven per cent over 1915. The figures for 
the first ten months of 1917 indicate a considerable 
increase over the totals of 1916. These figures do not 
reflect an isolated experience, but are representative of 
what is going on in the country generally, especially 
in the urban centers of population. The data available 
show clearly that we have before us a problem of the 
first magnitude and that we must organize all com- 
munal groups interested in public safety to combat the 
growing evil. It will be necessary to interest legisla- 
tures and to educate the public generally if we are to 
control the results of the automobile industry, which 
has grown so tremendously in recent years. 

CAUSES OF PEDESTRIAN CASUALTIES 

Accidents to pedestrians may be the result of (1) 
speeding or carelessness on the part of drivers; (2) 
carelessness on the part of pedestrians; (3) defects in 
motor vehicles; and (4) improper construction and 
condition of roads and streets. Frequently it is diffi- 
cult to determine the cause or fix the responsibility. 
The policeman or other official who makes the report 
is seldom an eye-witness to the accident. His story 
will, in most cases, be second-hand. If either of the 
parties concerned, the driver or the injured person, 
makes the report the version will naturally depend 
upon the point of view. Ordinary observation, how- 
ever, will convince one that .the driver is often care- 
less or incompetent; that the pedestrian takes many 
chances and that there are cases in which neither 
driver nor pedestrian can be held at fault. 


SUPERVISION AFTER THE WAR 


Emory H. English, president of the National 
Convention of Insurance Commissioners, com- 
mented upon the life insurance situation as de- 
veloped by the war. He said that the life com- 
panies had already invested over three and two- 
third per cent of their accumulated reserves in 
United States Liberty bonds. This sort of in- 
vestment is one that is bound to affect insur- 
ance, because of the interest return that is de- 
rived from it. 

Mr. English pointed out that insurance is 
bound to be materially affected by the war and 
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that it must be safeguarded. He said, in part: 


Supervision, to be worthy of the name, mut not only 
keep pace with the swift strides of the insurance busi- 
ness, but also intelligently minister to the increasing 
needs and demands of a developing citizenship in its 
relation to the gigantic insurance institutions which 
have been reared in the American financial world the 
past quarter of a century. The chief purpose and aim 
should be to safeguard the public interests, protect the 
integrity of the organizations supervised, maintain a 
wholesome relationship between these, thereby attord- 
ing the greatest degree of security and allowing sup. 
stantial extension of legitimate operations. 

Insurance as an institution has been considered im- 
pregnable; and so it is under all reasonable conditions, 
it would be the last institution to succumb to in- 
solvency in any whirlwind of panic and disaster that 
might sweep the world growing out of the war or 
other unforeseen and unpreventable calamity, 

Every precaution must be taken to prevent the slight- 
est degree of discredit falling upon insurance institu- 
tions. The outbreak of the war was the signal for the 
revival of the military restriction clause, and much 
thought has been devoted since that time to the prepa- 
ration of the provisions of a “permit’’ to engage in 
military or naval service. Companies have taken ac- 
count of the amount of insurance they are carrying 
on lives subject to the selective conscription and have 
endeavored to determine what their losses would be 
if the war continues one, two or three years. Mor- 
tality ratios in excess of the average will be expe- 
rienced; this must be expected. War taxation will be 
borne with patriotic fortitude; this is only a reason- 
able share in the general burden. Dividends to stock- 
holders and policyholders may need to be reduced. 
This will not shake public confidence in the integrity 
of insurance management. There will be loyal ac- 
quiescence in the sacrifices required. 

And when war has ceased, when the clash of arms 
is no longer heard, when guns have been stacked or 
sunk to the bottom of the seas, unusual responsibilities 
will contront both company and supervising officials in 
the period of industrial reconstruction to follow. 
* * * 

The world trade which the United States will 
project must be organized and sustained through ade- 
quate insurance facilities. An enlarged field of com- 
mercial activity will he opened and developed by 
American enterprise. The commercial supremacy of 
the world may easily be attained if a consistent, in- 
telligent course of action is formulated and de- 
terminedly pressed to successful conclusion. Not only 
have we abundance in grain, produce, ore, raw ma- 
terials and manufactured articles to ship to other 
nations, but no other nation will have such a wonder- 
ful business energy to throw immediately into com- 
mercial activities when released from the leash of war. 


RECLAIMING IMPAIRED LIVES 


A plan for the reclamation of men rejected by 
Army officers as physically unfit for service 
was presented by Dr. John H. Quayle of Cleve- 
land. The paper went into considerable detail 
on the causes of rejections and pointed out the 
large number of cases of preventable diseases. 
He said that the principal cause was ‘‘Twentieth 
Century Habits.’’ In order to maintain Na- 
tional vitality on a plane of value, he suggested 
the reclamation of these rejected men. 





“THE ADVENTURES OF TWO AGENTS:” 


A Continuous Story. 


Chapter 1. 


Watch for next Chapter 













HELLO, MR. 


6.AD TO JEE 





OPPORTUNITY, 


































WELD, 1VE ot 
PASSING THAT FELLOW 
EVERY. DAY AND 
DIDNT RECOGNIZE 





















A live agent recognizes opportunity before passing—not after 





GENERAL AGENTS: If you are interested in our Business Building Methods, WRITE US. 
We have the policies that sell and territory open. 
We will accept Liberty Bonds in payment for first and renewal premiums. 


RESERVE LOAN LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 
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December 13, 1917 


GROUP INSURANCE 


Rules and Definition Adopted by the 


Insurance Commissioners 








FRATERNAL SITUATION REVIEWED 





Societies Needing Rate Revision to be Warned— 
Merger Resolution Adopted 

Group life insurance and the situation of the 
fraternal orders were the chief topics of dis- 
cussion at the mid-winter meeting of the Na- 
tional Convention of Insurance Commissioners 
at the Hotel Astor in New York last week. 
The Commissioners adopted a definition of group 
insurance and a set of regulations for the con- 
duct of such business. The fraternal situation 
was regarded as very serious from a financial 
standpoint, and it was decided to warn those 
societies that have not placed themselves on 
an adequate rate basis to take steps in this 
direction at an early date. 

The report of the group life insurance com- 
mittee as adopted is as follows: 


Your committee, appointed pursuant to the 
following resolution, adopted at the St. Pauli 
convention on August 29, 1917: 


“Resolved, That a committee representing 
the convention, and composed of six, to be 
selected by the president of this convention, 
be requested to make an investigation and 
to report to this convention such standards 
or bases for conducting the business of 
group life insurance as are, in their judg- 
ment, necessary for its pendent operation, 
and that the convention invite the Actuarial 
Society of America to select six actuaries, 
representing the life insurance companies, 
to co-operate with this committee in the 
investigation and report, to the end that a 
result may be reached which will inspire 
confidence and general acceptance.’’ 


begs to report that it has had several hearings, 
at which representatives of the companies have 
been present, and that it has co-operated with 
a committee of actuaries appointed by the com- 
pany representatives in the preparation of the 
definition of group life insurance and in the 
preparation of proposed statutory or regulatory 
provisions, to be known as Standard Provisions 
for Group Life Insurance. 


The committee of actuaries was composed of 
John K. Gore, vice-president, The Prudential; 
W. J. Graham, superintendent group insurance 
department, Equitable Life of New York; E. E. 
Cammack, associate actuary, A%tna Life, Hart- 
ford; E. B. Morris, secretary and actuary, 
Travelers, Hartford; James D. Craig, associate 
actuary, Metropolitan Life of New York; R. G. 
Hunter, associate actuary, Germania Life of 
New York. 


Your committee respecfully recommends that 
the convention adopt as a definition of group 
life insurance the following: 

“Group life insurance is that form of life in- 
surance covering not less than fifty employees, 
with or without medical examination, written 
under a policy issued to the employer, the pre- 
mium on which is to be paid by the employer 
or by the employer and employees jointly, and 
insuring only all of his employees, or all of 
any class or classes thereof determined by con- 
ditions pertaining to the employment, for 
amounts of insurance based upon some plan 
which will preclude individual selection for the 
benefit of persons other than the employer, 
provided, however, that when the premium is 
to be paid by the employer and employee jointly 
and the benefits of the policy are offered to 
all eligible employees, not less than seventy- 
five per cent of such employees may be so 
insured.” 

Your committee further respectfully recom- 
mends that there be adopted in each State, 
either by statutory enactment or by way of 
departmental regulation, certain standard pro- 
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visions for policies of group life insurance sub- 
stantially as follows: 

No policy of group insurance shall be issued 
or delivered in this State unless and until a 
copy of the form thereof has been filed with 
the Insurance Commissioner and approved by 
him; nor shall such policy be so issued or de- 
livered unless it contains in substance the fol- 
lowing provisions: 

(1) A provision that the employer is entitled 
to a grace of thirty-one days, within which the 
payment of any premium after the first year 
may be made, subject at the option of the com- 
pany. to any interest charge not in excess of 
six per cent for the number of days of grace 
elapsing before the payment of the premium, 
during which period of grace the policy shall 
continue in full force. 

(2) A provision that the policy shall be in- 
contestable after two years from its date of 
issue, except for non-payment of premiums and 
except for violation of the conditions of the 
policy relating to military or naval service in 
time of war. 

(3) A provision that the policy, the applica- 
tion of the employer and the individual appli- 
cations, if any, of the employees insured, shall 
constitute the entire contract between the 
parties, and that all statements made by the 
employer or by the individual employee shall, 
in the absence of fraud, be deemed representa- 
tions and not warranties, and that no such 
statement shall be used in defense to a claim 
under the policy, unless it is contained in a 
written application. 

(4) A provision for the equitable adjustment 
of the premium or the amount of insurance 
payable in the event of a misstatement of the 
ages of an employee. 

(5) A provision that the company will issue 
to the employer for delivery to the employee 
whose life is insured under such policy an indi- 
vidual certificate setting forth a statement as 
to the insurance protection to which he is en- 
titled, to whom payable, together with provi- 
sion to the effect that in case of the termina- 
tion of the employment for any reason whatso- 
ever the employee shall be entitled to have 
issued to him by the company, without further 
medical examination, and upon application made 
within thirty-one days after such termination, 
and upon the payment of the premium applic- 
able to the class of risk to which he belongs 
and to the form and amount of the policy at 
his then attained age, a policy of life insur- 
ance in any one of the forms customarily is- 
sued by the company, except term insurance, 
in an amount equal to the amount of his pro- 
tection under such group insurance policy at 
the time of such termination. 

(6) A provision that the group or class thereof 
originally insured shall be deemed to include 
from time to time all new employees of the 
employer eligible to insurance in such group 
or class. 

Policies of group insurance, when issued in 
this State by any company not organized under 
the laws of this State, may contain when issued 
any provision required by the law of the State, 
or territory, or district, of the United States 
under which the company is organized; and 
policies issued in other States or countries by 
companies organized in this State may contain 
any provision required by the laws of the State, 
territory, district, or country, in which the 
same are issued, anything in this section to 
the contrary notwithstanding. Any such policy 
may be issued or delivered in this State which, 
in the opinion of the Insurance Commissioner, 
contains provisions on any one or more of the 
several foregoing requirements more favorable 
to the employer or to the employee than herein- 
before required. 

Your committee further recommends that the 
proceeds of policies of group life insurance 
should not be subject to the indebtedness of 
employees for whose benefit the policies are 


procured and therefore recommends a statutory - 


provision or departmental regulation, if pos- 
sible, in substantially the following form: 

No policy of group insurance, nor the pro- 
ceeds thereof, when paid to any employee or 
employees thereunder, shall be liable to at- 
tachment, garnishment, or other process, or to 
be seized, taken, appropriated, or applied by 
any legal or equitable process or overation of 
law, to pay any: debt or liability of such em- 
ployee, or his beneficiary, or any other person 
who may have a right thereunder, either before 
or after payment; nor shall the proceeds thereof, 
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when not made payable to a named beneficiary, 
constitute a part of the estate of the employee 
for the payment of his debts. 

Your committee begs to direct the attention 
of the convention to the fact that in States where 
there are statutory provisions relating to the 
election of directors of mutual companies, ap- 
propriate provision should be made regulating 
the construction of the word “policyholder” in 
that connection. 

The fraternal committee presented a report 
recommending that the insurance commissioners 
have a bill introduced into the legislatures of 
their respective States providing that there be 
no commissions paid on the mergers of fraternal 
secieties and that in the event of mergers a 
tabulation of all the expenses entering into 
such transactions be placed in the hands of the 
Insurance Commissioner. The bill also provides 
that the Insurance Commissioner must approve 
any projected merger. Heavy penalties are to 
be levied in case of violation of the provisions 
of this act. 

Another matter which received attention at 
this meeting was that relating to the transfer 
of stock of life insurance companies. The com- 
mittee in charge of this matter took under ad- 
visement the Pittsburgh Life and Trust affair 
and recommended that each State enact a law 
which will require the companies to file a list 
of stockholders with the Insurance Department 
and also requiring that the Insurance Commis- 
sioner be notified of any meeting of directors or 
stockholders at which a matter of control or 
transfer of stock is to be considered. A reason- 
able time shall elapse between the call for a 
nieeting of stockholders and the actual meeting 
in all cases where the matter of transfer of 
control is involved. 

Insurance Commissioner Button of Virginia 
caused something of a stir when at the meeting 
on Thursday he read a statement which was 
printed in The Bayonet for November, a 
paper published for the soldiers at Camp Lee, 
Virginia. The statement in the paper was as 
fellows: 


ARE YOU CARRYING OUTSIDE INSURANCE? 

If you were insured before you entered the 
army and your policy is still in force, most 
likely it will pay you to sell your old insur- 
ance policy at its cash surrender value and take 
out a new Government policy. 

You can probably carry $10,000 Government 
insurance for what you are now paying for 
$3000, and unless your outside policy matures 
very shortly it will undoubtedly pay to sur- 
render it. 

Of course, every prudent man carries as much 
insurance as he can, and due to the fact that 
the Government limits its policies to $10,000 
many of our men will probably wish to carry 
outside policies in addition. 

The thing to do is get all the information to- 
gether regarding your policies and study the 
matter carefully before making your decision. 
Get help, if you need it, from your company 
commander, your regimental insurance officer, 
or the editor of The Bayonet. 


This article was the cause of the appointment 
of a special committee headed by Walter K. 
Chorn of Missouri, which drafted the following 
resolution and presented it to the convention, 
which in itself adopted the action recommended 
by the committee: 


CANCELLATION OF POLICIES 


Whereas, the attention of this convention has 
been called to the fact that influences have been 
set to work for the purpose of inducing the 
soldiers, sailors and others engaged in the mili- 
tary service of our country to discontinue poli- 
cies on their lives issued through the ordinary 
channels of the business; and 

Whereas, this convention desires to express 
its disapproval of such action; therefore be it 





Casualty, Surety, Etc. 


Resolved, that this convention, assembled in 
the city of New York on this sixth day of 
December, 1917, while reiterating its hearty ap- 
proval of the insurance plan now being oper- 
ated by the Government for the protection of 
its soldiers, sailors and others engaged in its 
service, as already expressed at its meeting in 
St. Paul in September last, nevertheless earn- 
estly recommends that no policy of life insur- 
ance be canceled by any soldier, sailor or other 
person in military service holding the same; 
but that, on the other hand, every effort be 
made to retain such policy. Such cancellations 
mean financial loss to the parties concerned. 





Association of Life Insurance Counsel 

The Association of Life Insurance Counsel of 
the United States has tendered to the Govern- 
ment its services for the war in whatever field 
the members could be most useful and helpful. 
The resolution was a part of the platform 
adopted by the association at the close of the 
annual meeting which had been in session for 
two days last week in the library of the Bar 
Association at West Forty-fourth street. 

Officers elected: President, James H. McIn- 
tosh, New York Life; vice-president, Chandler 
Bullock, State Mutual Life, Worcester, Mass.; 
secretary and treasurer, William J. Tully, Me- 
tropolitan Life, New York. Executive commit- 
tee—Edward D. Duffield, Prudential, Newark, 
N. J.; Frederick L. Allen, Mutual Life, New 
York; Arthur K. McGinley, Massachusetts Mu- 
tual Life of Springfield, Mass.; W. H. Davis, 
Pacific Mutual Life of Los Angeles, Cal.; Charles 
A. Atkinson, Federal Life of Chicago. 

The association appointed a special com- 
mittee to proceed to Washington to confer with 
the Commissioner of Internal Revenue and his 
advisory board in regard to the construction 
and effect of the War Revenue Act with refer- 
ence to life insurance companies. 

Several interesting addresses were delivered. 
The principal one dealt with life insurance un- 
der a moratorium by Frederick G. Dunham, at- 
torney for the Association of Life Insurance 
Presidents. Other speakers were Guilford A. 
Deitch and M. W. Bullitt. 


Guardian Life’s Sales Manager 

Cc. L. Miller, for seven years manager of the 
Madison district of the Wisconsin Telephone 
Company, will become director of sales for the 
Guardian Life of Madison, Wis., beginning 
January 1. He entered the service of the Bell 
interests nineteen years ago, after serving in 
the Spanish-American war. He had been in 
charge of the Bell Exchanges at Delavan and 
Kenosha, Wis., before becoming district super- 
intendent at Madison. In his new work he will 
have the State of Wisconsin for his territory. 


Protests Change of Name 

The Guardian Life Insurance Company of 
Madison, Wis., has filed with the Wisconsin In- 
surance Commissioner a protest against per- 
mitting the Germania Insurance Company of 
New York to take the name of Guardian Life 
Company. 
under Wisconsin statutes. 


Life Underwriters of New York 
The next meeting of the Life Underwriters As- 
sociation of New York will be held at the Hotel 
McAlIpin on Saturday, December 15, at 12 o’clock. 
Robert R. Reid, president of the Federal Oil 
Company, Winslow Russell of the Phenix Mu- 
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tual Life and Charles W. Whitehair of Cornell 
University Y. M. C. A., will address the meet- 
ing. Notice should be sent to Sigourney Mellor, 
secretary of the Association, of intention to be 
present. 


Interest Tables for Small Loans 


By Arthur H. Ham, director division of reme- 
dial loans, Russell Sage Foundation. Half 
leather binding; fifty-two pages with thumb 
index. 

These convenient tables show the amount of 
interest at the rates of 1 to 3% per cent per 
month on sums of 50 cents to $300 for periods of 
1 to 30 days; also the amount of interest at the 
above rates on loans of $10 to $300, payable in 
4 to 12 equal monthly instalments; also formule 
for calculating interest and discount on loans 
repaid in equal, periodical instalments. 

These tables will be invaluable to all lenders 
of small sums for short periods. They will save 
a great amount of work and will be worth many 
times their cost.—Magazine of Wall Street. 

The Spectator Company are the publishers of 
this new publication, ‘Interest Tables for Small 


Loans,’’ price, $4.10 postpaid. 


Life Notes 


—The Guarantee Fund Life of Omaha reports that 
applications for $859,500 of new insurance were re- 
ceived last month. 


—During the month of November the Great South- 
ern Life of Houston wrote $1,488,850. This was its 
best business month for 1917. 


—The Gibraltar Life of Paris, Tex., is planning to 
reinsure in the Wichita Southern Life of Wichita 
Falls. The deal involves insurance of about $2,000,- 
000. 


—Dr. John W, Abbott, formerly medical director 
of the Germania Life of New York, has been made 
medical director of the Maryland Assurance of Balti- 
more. 


—The Des Moines Life and Annuity reports total 
business during November of $152,500. Since Sep- 
tember 10 the company has paid for $603,000 of in- 
surance. 


—The Frederick A. Wallis Agency of the Fidelity 
Mutual Life of Philadelphia in Greater New York, 
wrote over $723,000 of new insurance in October, and 
set $1,000,000 for the month of November. The goal 
was reached as the company passed the prescribed 
mark, 


—The Western Life of Des Moines broke all pre- 
vious records by writing 251 applications amounting to 
$561,000 during November. Fourteen members of 
the $100,000 Club met at the new home office on 
December 1 to celebrate the opening of the new of- 
fices and the November production record. 


—The annual smoker of the Boston Life Under- 
writers’ Association will be held as usual at the 
Exchange Club on December 17, at which the prin- 
cipal speaker will be Lawrence Priddy of New York, 
president of the National Association of Life Under- 
writers. Mr. Priddy is making a tour of the New 
England associations. 


—The Transactions of the Actuarial Society of 
America, covering the sessions of May 17 and 18 
last, have been published. It contains the several 
yapers read at that meeting, together with a discus- 
sion of the papers presented at the previous meeting. 
Copies of this number, being Part I of Vol. XVIII, 
may be obtained at $1 each from The Spectator Com- 
yany, New York. 

—The National Life Association of Des Moines an- 
nounces the appointment of C. G, Cain as agency 
director. The Association reports an exceptionally 
large increase in the amount of net business in force 
at the close of 1917 and are laying their plans for a 
vigorous campaign next year. They have recently 
remodeled and enlarged their offices to take care of 
the expansion in business. 
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CASUALTY, SURETY & 
MISCELLANEOUS 


Brooklyn Insurance Brokers Association 

The Brooklyn Insurance Brokers Association 
will hold its regular meeting on Thursday, De- 
cember 18, in the Imperial Hotel, Red Hook 
lane and Fulton street, Brooklyn. The meeting 
will be called to order promptly at 8:30 o’clock 
P.. M. 

Major Francis R. Stoddard, Jr., 9th Coast 
Artillery, National Guard, New York, and 
Deputy Superintendent of the New York Insur- 
ance Department, will address the meeting on 
the topic “Experience on the Battle Front in 
France.’’ Major Stoddard is naturally in a posi- 
tion to give considerable exact information at 
first hand. It is hoped that local insurance men 
will avail themselves of this opportunity by be- 
ing present. Recent important developments in 
insurance matters will be taken up and dis- 
cussed. 

The association has adopted an emblem, the 
distinctive feature of which is a reproduction 
of the Brooklyn Bridge. Electrotypes of this 
emblem may be procured by members upon ap- 
plication to the secretary or to the chairman of 
the committee, Horace E. Wood, 136 Montague 
street, at the cost of twenty-five cents. All 
members are urged to supply themselves with 
one of these ‘‘cuts’’ for use on their business 
stationery. 

The association is seeking to get out an honor 
roll of members who have been called to mili- 
tary service. Members are urged to send in the 
names of anyone belonging to the association 
who has gone to the war to the secretary at 
once. The association is arranging for a service 
flag for its meeting room and it wishes complete 
data as soon as possible. 








Now Represent Federal Casualty 

Henry Jones & Son of 305 Broadway, New 
York, have been appointed metropolitan man- 
agers for the Federal Casualty of Detroit. 
Laurence Jones, formerly with the Standard Ac- 
cident of Detroit in New York, will have per- 
sonal charge of this department. Mr. Jones 
also formerly represented the Fidelity and De- 
posit of Baltimore as liability claim adjuster in 
New York and resigned that place on Decem- 
ber 1. 


American Surety Inspectors Transferred 

W. A. Baughn, formerly inspector at the Cin- 
cinnati branch office of the American Surety 
Company of New York, has been transferred to 
the home office of the company to assist B. J. 
McGinn, manager of the claim department. 
Charles T. William, inspector, has been trans- 
ferred from the Memphis office to the Cincinnati 
office. Clark F. Butler has been appointed in- 
spector at Memphis. 


Fidelity Bond Rates to be Advanced 

A meeting of surety underwriters was held 
last week at the Waldorf-Astoria hotel, with R. 
H. Towner presiding. The meeting was called 
to consider rates of a certain class of fidelity 
bonds. There was a general discussion looking 
to the working out of details for the readjust- 
ment of rates on a basis more properly to meet 
existing conditions. The suggested changes, 
which will undoubtedly be toward a higher level, 
will shortly be promulgated by the Towner Rat- 
ing Bureau. 
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December 13, 1917 


ACQUISITION COST 


Insurance Commissioners Drop Problem 
as Inadvisable 








INTERINSURANCE RECOMMENDATIONS 





Convention Takes Important Regulatory Meas- 
ures— Want Large Veposit 


When the National Convention of Insurance 
Commissioners met in adjourned session at the 
tictel ‘Astor, New York, last week, the subject 
vi acquisition cost Was dropped after a lengthy 
uiscusslon Of the subject belore the workmens 
cumpensation committee, which had charge of 
iue matter. It Was the consensus olf opinion 
\uat it is inadvisable at this time to take action 
ou this Matter, as the proviem will naturally 
work out under the competitive system OL writ- 
ing this Class OL insurance. 1ne committee, it 
is sald, Stood five to two Lor dropping the prob- 
lem. ‘he convention was unanimous in approv- 
ing the committee's report, which was as tol- 
lows: 


ane committee on workmens cCompensaluon insur- 
ance, LO Wihhlcil Was re1lerred 101 luVeSligaui0Nn ail 
sccuunMendatiou a resoiullon aagop.ed at the sApiit ses- 
Siok OL the CONVeENnLUON Calling in Question the reasoini- 
avieness OL acquisition cost OL WulKMans cumpelsa- 
uon msurance, in view Of the tact tnat such insurance 
is practically Compuisory, and aiso several oiher views 
anu recommendations on tne subject, has aciended tv 
its duty, and beg leave to report as Loulows: 

‘ne nearing was given by the committee on the day 
preceding the September meeting of the convention, 
which nearing was continued thiough the whole day 
ana was largely attended by interested parties. Kep- 
resentatives or several insurance companies and 
agency associations, as well as individual agents and 
vbrokeis, contended with one voice that the 1/4 per 
cent commission now allowed to agents and brokers on 
workmen’s compensation insurance 1s not excessive, 
and, 1n fact, is not even a fair remuneration for the 
service rendered by them to the insured. 

‘he same views were urged at a continued hearing 
held during the present session of the convention. it 
was also argued that the present is not a propitious 
time for reducing compensation or any class ot service. 

No one appeared in behalf of the public to contend 
that this rate of commission is too high, and should 
be reduced. 

Your committee has considered all the views ex- 
pressed at the hearings, and those which have come to 
it Irom various other sources and have added to this 
information the results of their own experience and 
judginent in dealing with this question, and while 
some of the members of the committee, at least, are of 
the opinion that the so-called acquisition cost is, as a 
whole, an unwarranted burden on a business that is 
in its nature welfare work, we unanimously agreed 
thac it is not wise at the present time to recommend 
that this cost be regulated by legislation, for the reason 
that there is a natural and, in some States at least, a 
powertul force at work which, if the compensation of 
agents and brokers is excessive, will, in accordance 
with the natural laws of business, reduce it to a proper 
level. If any obstacle appears to thwart the operation 
of these laws legislation can then be invoked to re- 
move the obstacle. 

Chis force is the competition of mutual companies, 
which in this field of insurance are growing in im- 
portance and strength, and also State funds which 
have been established for competitive purposes. As 
long as these forces are kept out of the control of 
commission agents and brokers the reasonable con- 
clusion, seems to be that ordinary business results will 
follow their competition, and expense cost be reduced 
or the business will be lost to those maintaining the 
high expense ratio. 

The situation seems to be that the employer who is 
unwilling to pay $17.50 out of every $100 of premium 
for the agent’s service can undoubtedly escape the 
greater part of that payment for commission where 
mutual company and State funds’ service is available 
by taking his insurance to the insurer whose pre- 
mium contains no such element of cost. Hence your 
committee concludes that a situation is not one where 
legislation is called for, at least until it has been 
demonstrated that the natural play of business forces 
have lost their usual effect. 

To the complaining employer the obvious answer is 
that he pays - expense commission in question from 
choice, and not from compulsion. 


RECIPROCALS MUST HAVE CAPITAL 
The matter of interinsurance exchanges and 
reciprocals received considerable attention at 
this meeting, and it was decided that the In- 
surance Commissioners should take such steps 
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as would assure the solvency of this kind of 
carrier. Especially is this deemed necessary in 
the matter of workmen’s compensation and lia- 
biiity insurance, in which the capital require- 
ment is twice as high as that for fire insurance. 
The report of the committee in charge of the 
subject is as follows: 


Lour committee, appuimted tor tue purpose ol ex- 
amiming tne iawS Of tme variOus States pertaming to 
tue excuange ot reciprocal or imter-lusurauce contracts, 
with a view to makilg recommendations or changes im 
tne Commussioner’s Dill, submits the toiulowing report: 

Your committee does not deem it advisabvie at tis 
time to recommend tegisiation in tne torm of a new 
bil, but suggests certain amendments to the Commuis- 
sioner’s bili which will strengimen that measure. 

Wwe recommeud that the Comunissioner’s vii in the 
form adoptca be amended as toluows: 

first.—So that suvscrivers excnanging fire insurance 
contracts in te Name OL an exCnauge Mave assets on 
hand at ali times, avallabie lor the paymieul OL 10Sses, 
a sum of not leSs than NIty thousaud Gouais (pvvU,vuU). 

Decond.—Lnat tne vallous 101ms of liabuulty ana 
workmen s compensation insurance exchanges have 
assets on hana at all times avaliavie tor the payment 
ot tosses, wwe sum ot one hundred thousand aoilars 
($10u,UUU). 

iniru.—the attorney-in-fact, in the name of the 
€Xcllalige, Suail wave on hand at ali times assets in 
Capi Us securitieS aulhorizeu by tne iaws OF the State 
im wich te principat omce of the exchange 1s 10- 
cateu, lor tne invesiment or funds of insurance com- 
panics aolng the same kind of business, an amount 
equal to one hundred per cent (1UUY0) of the net un- 
earned premium or deposit collected and credited to 
the account of the subscribers, or nitty per cent (50%) 
ot the net annual advance premium or deposit col- 
lected and credited to the account of subscribers on 
poucies naving one year or less to run and pro rata 
on those tor a longer period. in addition to the 
toregoing sum there shal] be on hand at all times in 
cash or such securities, assets equal to all liabilities 
on account of outstanding losses and other accrued 
obligations of such exchange. 

rourth.— Lhe attorney-in-fact may purchase rein- 
surance upon the risk of any subscriber at the ex- 
change. No attorney-in-fact shall, however, grant re- 
iusurance upon any risk or risks insured by any other 
imsurance carrier. Any exchange may, however, con- 
solidate with or reinsure its entire business in another 
exchange upon the approval of the Insurance Com- 
missioners ot the States wherein the exchanges are 
located. 

bifth.—All claims for money advanced by the attor- 
ney-in-tact, or subscribers, shall be deferred to all 
ciaims or other obligations arising under the policies 
and all other obligations imposed by this law. 

The following clause is substituted for the last clause 
ot the Commissioner’s bill: 

Except as herein provided, no law relating to fire 
insurance shall apply to reciprocal or inter-insurance 
contracts or the execution thereof, unless they are 
therein specifically mentioned. 


Casualty Notes 

—The Standard Live Stock of Oklahoma City has 
changed its name to Oklahoma Live Stock. 

-——The Massachusetts Rating and Inspection Bureau 
has imposed a flat increase of 5 per cent to be 
idded to the present Manual rates, to become effec- 
tive as of December 31, 1917, 

—Manager Paul Rutherford, of the New York 
fice of the Hartford Accident and Indemnity of 
Hartford, has appointed Edmund G. Armstrong as 
superintendent of the surety department at the New 
York office. 

—C. D. Jones, inspector at the Detroit office of the 
American Surety Company of New York, has been 
certified for acceptance in the Royal Flying Corps of 
the British Army. Mr. Jones expects soon to be at 
the front. 

—Industrial Commissioner A. B. Funk of Iowa has 
named Ray Spangler of Des Moines as secretary of 
the Iowa Industrial Commission. He succeeds Chelsea 
Sherlock, who resigned to enter the army. Mr. 
Spangler is an attorney. 

—The Fidelity and Deposit Company have ap- 
pointed D, E. Timmerman & Co. general agents of 
the company at Boston on casualty lines, except acci- 
dent and health, Egerton & Tash relinquishing rep- 
resentation for the company except on fidelity and 
surety and burglary lines. 

—The Midland Casualty of Wisconsin, with home 
offices in Milwaukee, has appointed Charles Noble as 
assistant superintendent of agencies. He was for- 
merly with the Ocean Accident. Mr. Noble will de- 
vote most of his time to the development of the ordi- 
nary department. 
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NEW YORK SURVEYS 

German Policy Replacements.—The brokers 
have had a busy week in replacing German fire 
policies for their customers, and the story goes 
that the demand for short rates in cancellations 
is accepted by the assured with less objection 
than was anticipated. There is a suspicion that 
the difference between short rates and the pro 
rata return premiums is compromised by some 
brokers, who stand one-half the amount in- 
volved. The situation in regard to the ex- 
pected advance in rates has been seized by a 
few brokers as an argument to obtain consent 
of the German policyholders to agree to take 
the short rate returns on the plea that there 
may be an advance in store, which in event of 
an unwillingness to return the German policies 
will more than offset the pro rata returns. It 
is reported that one promirent broker has a 
contract with a customer to guarantee all 
policies, and as a number of German policies 
are concerned the broker has had to make 
good, but he gets a fresh commission on re- 
placed policies, and that is where the laugh 
comes in. 

Liverpool and London and Globe Service 
Flag.—The Liverpool and London and Globe 
has thrown tothe breeze a service banner bear- 
ing the inscription, “Our American boys in the 
United States Army.” There are nearly seventy 
stars on the banner, and it attracts attention 
of the throng who infest William street during 
the lunch hour daily. 

Unpaid Premiums.—The annual drive for 
the collection of unpaid premiums is now on, 
and we learn there is a better response thus 
early in the month than usual at the end of the 
year. 








Insurance Commissioners’ Meeting.—The 
session of the Insurance Commissioners closed 
without any positive action on several topics 
which interested the liability companies, but 
were construed as holding out a threat that 
unless certain alleged grievances were remedied 
the April session of the same body would be 
invoked. Doubtless some of the State Depart- 
ments would very much like to turn the screws 
upon the companies more drastically, but are 
unwilling to do it until there is a vote quite, if 
not entirely, unanimous on the part of the Com- 
missioners to adopt that method. The com- 
panies are not openly complaining, but the 
majority are not happy over the situation. 

Insurance in Halifax Disaster.—The fire 
insurance involved in the Halifax calamity will 
chiefly interest English companies. The tele- 
graphic facilities are too meager and the de- 
scription of boundaries too limited to enable 
companies to state clearly the actual amount 
of policies affected by the fire. We are in- 
formed there was some marine insurance sub- 
ject to loss, but no amounts or estimates are 
given. 

Security Values.—The depreciation in the 
market values of securities during the last six 
months is a serious matter with a great many 
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companies who have been induced to invest 
in. fluctuating securities. The- Government 
loans are favorites, and will more nearly hold 
their own in approximating their investment 
price, but the rates of interest are below the 
dividends paid on a considerable number of 
favorite bonds. It happens, however, that the 
‘latter are the identical securities which have 
depreciated the most in many cases without the 
slightest explanation. 

Property-Owners and Insurance Rates.—~- 
Property-owners who live and carry on busi- 
ness in this city and happen to own property in 
other cities are sometimes astonished by the 
difference in rates of fire insurance on build- 
ings of similar construction, exposure and oc- 
cupancy in the two cities. A case in point is 
a difference between two such risks—one in 
New York and the other in Philadelphia. The 
New York rate is less than fifty cents, against 
a Philadelphia rate of eighty-one cents, and the 
broker here is trying to harmonize the views 
of underwriters so as to make a more flexible 
schedule rate on the higher rated risk. 

George. W. Hoyt’s Retirement.—The re- 
tirement of George W. Hoyt from the deputy 
managership of the Liverpool and London and 
Globe is an event in local circles that, interests 
everybody in the business. He is remembered 
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as a bright boy over forty years ago, and his 
affable manners, combined with his shrewd 
judgment of risks and friendly advice to 
brokers, increased his popularity year by year. 
There was general commendation over his 
steady promotion, and now regret that he has 
retired. 

F. B: Hall & Co. Removal.—Frank B. Hall 
& Co., Inc., announce that their offices removed 
on December 10 to the Merchants Marine 
House, formerly the downtown Delmonico 
building, at the corner of Beaver and William 
streets. The marine and fire brokerage depart- 
ments will be located on the second floor and 
the average adjusting departments on the 
eighth floor. 


CHICAGO AND THE WEST 

C. L. French Dies.—Charles L. French, a 
veteran Illinois field man, died at Pensacola, 
Fla., last week, at the age of seventy-eight 
years. He is survived by a widow. Interment 
took place at Jacksonville, Ill., the former 
home of the deceased. Mr. French was in the 
service of the Springfield Fire and Marine for 
thirty years as Illinois State agent, but has 
been on the retired list for the last five years. 
Prior to his connection with the Springfield he 
was special agent in Illinois for the Glens 
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Falls. Mr. French was at one time president 
of the Illinois State Board, and was also active 
in other underwriting organizations. 

Davis & Co. Resign Agency.—A. J. Davis 
& Co. have resigned the Cook County agency 
of the Cincinnati Underwriters. 


W. I. Dillon Enlists.—William I. Dillon, 
assistant manager of the Western department 
of the Firemens of Newark, has enlisted in the 
ordnance department of the army. 


Chicago Board Completes Service Flag.—- 
The service flag of the Chicago Board of Un- 
derwriters has at last been completed, and 
hung in the rotunda of the Insurance Ex- 
change. The flag is 12 by 25 feet, and contains 
300 stars, representing members of the Board 
and their employees who have gone to the 
front. 


BOSTON AND VICINITY 


Address Fire Insurance Union.—Charles 
H. Lum, of the actuarial bureau of the Na- 
tional Board of Fire Underwriters, and Her- 
man Ekern, former Insurance Commissioner 
of Wisconsin, were guests of the Massachu- 
setts Mutual Fire Insurance Union at a lunch- 
eon given last Saturday. Mr. Lum spoke on 
classification, while Mr. Ekern, who is now 
counsel upon national affairs of the National 
Association of Mutual Fire Insurance Com- 
panies, spoke on national taxation. 


Arthur H. Bronson Transferred.—Capt. 
Arthur H. Bronson, special agent of the Atlas, 
has been transferred to Springfield, with direct 
supervision over the territory of Connecticut, 
Western Massachusetts, Vermont and Western 
New Hampshire. Capt. Bronson is one of the 
best-liked members of the New England In- 
surance Exchange. 


G. Herbert Windeler’s Son Falls.—Sym- 
pathy is expressed for G. Herbert Windeler, of 
the insurance firm of Patterson, Wylde & 
Windeler, whose son Herbert, a lieutenant in 
the British Grenadier Guards, fell during the 
last British drive. Mr. Windeler is president 
of the British Imperial Relief Society of New 
England, and perhaps the leading British citi- 
zen of Boston. In addition to his insurance 
interests, both fire and marine, Mr. Windeler 
is member of a firm which for many years has 
represented the Johnston line in Boston. 


Will Represent Marquette National.—Wil- 
liam E. Davenport & Son have been appointed 
representatives in Boston for the Marquette 
National of Chicago, this office taking the place 
of the Aachen and Munich, which has been 
compelled to cease business. There is but one 
agency in Boston which has not taken over 
another company to fill the vacancy caused by 
the enforced retirement of German companies 
—that representing the Prussian National. 


Charles H. Symonds Appointed.—Charles 
H. Symonds, for many years associated with 
the Farrington agency at Peabody, has been 
appointed special agent of the Newark, re- 
cently acquired by the Royal of Liverpool, and 
therefore under the management of Field & 
Cowles in New England. Mr. Symonds be- 
gins his new duties January 1. 
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December 13, 1917 


DISASTER AT HALIFAX 





Explosion on Munitions Ship Devastates 
Large Area 





2,000 KILLED AND 3,000 INJURED 





Ruins Burned—Blizzard Adds to Suffering of 
Citizens of Stricken City 


An appalling catastrophe overwhelmed Hali- 
fax, N. S., and the neighboring towns of Rich- 
mond and Dartmouth on December 6, when the 
munitions ship Mont Blanc, carrying 580 tons 
ef T. N. T. (trinitrotoluol) and thousands of tons 
of other explosives and inflammables, including 
tanks of benzol and picric acid, was struck by 
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relatively little insurance was carried in pro- 
portion to the aggregate value, it is not antici- 
pated that the fire insurance loss will be un- 
Guly heavy, especially as the statutory provi- 
sion in the Nova Scotia law applying to this 
point reads as follows: ‘‘The insurer will make 
good loss caused by the explosion of coal gas, 
in a building not forming part of gas works, 
and loss by fire caused by any other explosion, 
or by lightning.” 

Under this provision it is apparent that only 
the fire loss due to an explosion is covered by 
fire insurance policies. As all or the greater 
part of the destroyed buildings were annihilated 
as cohesive structures before fire developed, it 
is anticipated that the insurance claims will be 
small. 

It is not known as yet to what extent the life 
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while it helped to quench the fire in the ruins, 
also made the search for possible survivors 
therein more difficult. As the shelter and cloth- 
ing of thousands had been destroyed, their dis- 
comfort and danger may well be imagined. 

None of the net amounts of insurance in- 
volved, as thus far reported to the Journal of 
Commerce, exceeds $90,000 for a single company, 
most of the amounts being much below that 
figure and a number of companies reporting 
“no loss.’’ 

The accompanying reduced map of Halifax 
shows roughly the devastated area in the north- 
ern part of the city, embraced within the white 
line, which follows Duffus street from the har- 
bor shore west to Gottingen street, then south 
to Young street, west on Young street to Wind- 
sor street, south upon the latter to North street, 





Map oF HALIFAX, SHOWING AREA IN WuicH PrINcIPAL DAMAGE WAS DONE BY THE EXPLOSION 


the Belgian relief ship Imo and shortly there- 
after exploded with great violence. 

Building in an area roughly estimated at two 
and one-half square miles in the northern sec- 
tion of Halifax, the poorer residential district, 
were practically all demolished by the concus- 
sion, with great loss of life among the occu- 
pants; and the ruins caught fire in various 
places, adding to the horror of the situation. 
A similar condition prevailed in the town of 
Dartmouth across the harbor. 

In other sections of the city of Halifax, build- 
ings were shaken, windows broken and other 
minor damage was done, and similar injuries 
occurred to buildings in other towns and cities 
within a considerable radius. 

There was a heavy loss of life among children 
in schools and among women and children in 
their homes in the section which felt the full 
force of the concussion, which latter was also 
felt upwards of one hundred miles away. 

As virtually all of the fire damage was con- 
fined to the ruins of houses which were previ- 
ously demolished by the explosion, and as the 
character of the section was such that probably 


and casualty insurance companies may be in- 
volved, and, in fact, probably not more than 
one-fifth of the killed have yet been identified, 
while the estimates of the number killed still 
range from 2,000 to 4,000. At least 3,000 people 
were painfully, and many seriously, injured by 
flying missiles and, particularly, broken glass; 
and among the most pressing needs of the city 
are glass, window sashes, doors and ready-made 
building materials, in order that structures not 
etherwise seriously injured may be made 
weather-proof. 

A second explosion was barely averted by the 
heroism of Capt. J. W. Harrison, marine superin- 
tendent of the Furness-Hithy Line at Halifax, 
who saw a fire developing upon another muni- 
tions ship, the Picton, most of whose crew were 
killed by the explosion on the Mont Blanc and 
which was abandoned by the remainder of the 
crew. He promptly went aboard of the Picton, 
ecnnected the hose and got the fire under con- 
trol, at the same time cutting the boat loose 
from the wharf. 

The terrible sufferings of the people of Hali- 
fax were aggravated by a fierce blizzard, which, 
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and then east along North street to the harbor 
front. There was also great damage done on 
the opposite shore of the harbor, in the town of 
Dartmouth, where the Dartmouth Cotton Mill 
was located. This latter is understood to have 
been destroyed. It was reported as being in- 
sured in the factory mutuals for $450,000. 

Estimates of the property losses range as 
high as $50,000,000, but it is too early as yet to 
gauge the loss with any degree of accuracy. 

The Royal of Liverpool and the Queen have a 
local branch at Halifax and are believed to do 
the largest business in that city. Of the former 
two local companies one, the Nova Scotia, was 
taken over by the Home of New York, while the 
other, the Acadia, was taken over by the 
Pheenix of London. 

About fifteen insurance men from Montreal 
were due at Halifax on Monday in a special 
Pullman. A representative of the Western and 
the British America of Toronto was due there 
on Tuesday. It will doubtless take several days 
for the underwriters to reach any close idea of 
their losses. 

The insurance adjustments are likely to occa- 
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sion all kinds of issues, as the Canadian stand- 
ard policy omits the fallen building clause, 
which would have clarified many cases. 

One or two of the English companies have re- 
fused to write business in Halifax, fearing a 
heavy loss some day, but the consistently profit- 
able results caused others to continue operations 
there. 


W. B. Meikle Made President 

W. B. Meikle has been elected president of 
the Western and British America Assurance 
companies of Toronto, succeeding the late W. R. 
Brock. Mr. Meikle has been vice-president of 
the two companies. He has been practically 
doing the work of president, as Mr. Brock was 
president of the W. R. Brock Company, Ltd., a 
most important Canadian wholesale house. Mr. 
Meikle’s promotion is decidedly merited and the 
news will greatly please the representatives 
of the two Canadian companies and underwriters 
generally. 


Niagara Fire Field Change 


C. R. Fidlar, who for fifteen years has been 
in the service of the Niagara Fire of New York 
in the office and field, has been transferred from 
a Michigan special agency to the company’s 
Kansas territory, to take charge immediately as 
State agent. Mr. Fidlar succeeds W. F. Sa- 
veaza, who recently took charge in Minnesota 
and the Dakotas. He is familiar with the Ni- 
agara’s Western business and also is well posted 
on the purposes and policies of the management 
and is capable of continuing’ the’ strong work 
done by his predecessor. sch 


War Risk Bureau Expenses 


The expenses of the Bureau of War Risk In- 
surance during the coming fiscal year will total 
$4,000,000, according to the estimates submit- 
ted to Congress by the Secretary of the 
Treasury. This will include the salaries of the 
director and Commissioners and all other em- 
ployees of the bureau, traveling expenses, rent, 
equipment, etc. A personnel of approximately 
2500 employees is to be secured for the bureau. 


Insurance Company of North America 

The Insurance Company of North America has 
appointed Benjamin I. Simpson as assistant 
manager of its Southern department at Atlanta, 
Ga., taking effect January 1, 1918. Mr. Simp- 
son has for some years been special agent of 
the Pheenix of Hartford, Conn., and has been 
looked upon as one of the leading field men of 
the Southern territory. His new connection 
places him next to Manager Hughs, with whom 
it happens he was once associated some years 
ago. 


J. J. McGivney Named Marine Agent 


The Spanish-American of Havana, Cuba, 
which was recently admitted to this country for 
marine business, has appointed J. J. McGivney 
as its agent in this territory. Mr. McGivney is 
secretary of the Automobile Insurance Com- 
pany of Hartford, in charge of its marine de- 
partment, and will handle the Spanish-Ameri- 
can’s business through his present New York 
city office. 


Fire Insurance Law Chart 
“This chart is of much value and help.’— 
W. N. Van Camp, Commissioner of Insurance, 
South Dakota. 


THE SPECTATOR 
DROP JUMBO LINE ISSUE 


Insurance Commissioners Decide that 
Cause of Complaint Is Removed 


STUDY RETROCESSION PROBLEMS 


F. H. McMaster Resigns as Secretary of Con- 
vention—Other Changes in Officers 


Jumbo lines received some attention at the 
mid-winter meeting of the National Conven- 
tion of Insurance Commissioners at New York 
last week. The Commissioners seemed to feel 
that the parties who aided in abusing reinsur- 
ance privileges have now been deprived of the 
right to do business under the provision of the 
Trading-With-The-Enemy Act. The report of 
the law and legislation committee on this sub- 
ject was adopted and this report was as follows: 


Your sub-committee, to which was referred 
the questions of ‘Jumbo’ lines, after an ex- 
tended mearing on the matter, begs to report 
that it is of the opinion that no further action 
should be taken at this time, in view of the 
action of the Federal Government in canceling 
the licenses and ordering the liquidation of 
certain direct-writing and reinsurance com- 
panies under the Trading-With-The-Enemy Act. 

At a special committee hearing the subject of 
retrocession and reinsurance was discussed and 
the companies pointed out that the conflict- 
ing and retaliatory laws of the various States 
have made the problem of securing adequate 
reinsurance facilities one of more than ordinary 
concern. The committee of which Col. James 
R. Young, Insurance Commissioner of North 
Carolina, is chairman will continue to meet and 
consider the subject in the hope that some 
plan may be worked out whereby the companies 
can be given some relief. 

An important report regarding reciprocal in- 
surance exchanges was adopted. This report is 
printed in full in the casualty section of this 
issue of THE SPECTATOR. 

A special committee will be appointed to take 
up the question of designing a uniform blank 
for agents’ license applications. 


F. H. McMASTER HONORED 


At the close of the morning session on Thurs- 
day, President Emory H. English, Insurance 
Commissioner of Iowa, read a letter from Fitz 
Hugh McMaster, Insurance Commissioner of 
South Carolina, tendering his resignation as 
secretary and treasurer of the National Con- 
vention of Insurance Commissioners after six 
years of service in that capacity. Mr. Mc- 
Master’s resignation will be effective January 
1, 1918. The announcement was followed by the 
gift of a handsome silver tea service to Mr. 
McMaster, J. S. Darst of West Virginia making 
the presentation address. A number of Insur- 
ance Commissioners paid high tribute to the un- 
tiring energy of the retiring secretary and all 
eulogized him. Among those who spoke were 
the following: O. B. Ryon, general counsel of 
the National Board of Fire Underwriters; Will- 
iam H. Hotchkiss, ex-Superintendent of Insur- 
ance of New York State; Herman L. Ekern, ex- 
Insurance Commissioner of Wisconsin; Col. 
James R. Young, Insurance Commissioner of 
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North Carolina, and Jesse S. Phillips, Superin- 
tendent of Insurance in New York State. Mr. 
McMaster was overcome by the tribute that was 
paid to him and responded feelingly to the 
presentation. 


JOSEPH BUTTON MADE SECRETARY 

Succeeding Mr. McMaster as secretary, the 
convention selected Joseph Button, Insurance 
Commissioner of Virginia. Other officers elected 
at this meeting were: M. J. Cleary, Insurance 
Commissioner of Wisconsin, was elected first 
vice-president, succeeding R. J. Merrill, former 
Insurance Commissioner of New Hampshire, who 
resigned. Walter K. Chorn, Insurance Commis- 
sioner of Misscuri, was elected second vice- 
president, succeeding Mr. Cleary. Jesse S. 
Phillips, Superintendent of Insurance in New 
York State, was elected chairman of the execu- 
tive committee. In order to fill vacancies on the 
executive committee, F. H. Ellsworth, Insur- 
ance Commissioner of Michigan, and Joseph G. 
Brown, Insurance Commissioner of Vermont, 
were elected members. 

The next meeting of the Commissioners will 
be at Washington in April, and the annual meet- 
ing will be held at Denver, Col. 


George W. Hoyt to Retire 


The Liverpool and London and Globe Insur- 
ance Company announces the retirement of 
George W. Hoyt, deputy manager, on the 31st 
instant. Mr. Hoyt desires to be relieved of 
official duties on account of impaired health 
after a period of continuous service exceeding 
forty-six years. He will be succeeded by Hugh 
R. Loudon as deputy manager. 


Fire Notes 


—The Queensland Insurance Company of Sydney, 
N. S. W., may enter this country for marine business. 

—The General Fire Extinguisher Company is con- 
ducting an enterprising campaign looking to the pro- 
tection of printing plants from fire. 

—A man who is experienced in handling fire and 
casualty business in all its branches desires a general 
agency connection. Details are given in another page 
of this issue. 

—J. D. Wheeler, formerly automobile agent in 
Texas for the Firemans Fund, who August 24 became 
a member of the officers’ training camp at Leon 
Springs, Tex., has been commissioned a captain. He 
is the first man to receive a commission in that camp 
that had no previous military training. D. D. Harris 
is now special automobile agent for the Firemans Fund 
at Dallas. 

—Thomas B. Love of Texas was, on Tuesday, nomi- 
nated by the President to be an assistant Secretary of 
the Treasury for the period of the war. Mr. Love 
will probably be assigned to supervise the work of the 
War Risk Bureau. This bureau is now in charge of 
Assistant Secretary Rowe. Mr. Rowe also has super- 
vision of several other important activities, and it is 
desired to secure an official who can devote his entire 
time to the bureau for some time. Mr. Love has been 
acting as an aid to the Commissioner of Internal 
Revenue. He is a lawyer, and was formerly Com- 
missioner of Insurance and Banking in Texas. 
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GENERAL AGENTS 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y." 

Potomac Ins. Co., Washington, D.C. 
National Lumber Ins. Co., Buffalo, N. Y. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 
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NEW YORK CITY 


The North River Ins. Co., N.Y. 

Union Fire Ins. Co. Buffalo, N. Y. 

Seneca Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco, California 








